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556693-5077

Rikenskapsaret

2021-04-01 - 2022-03-31

Faststillelseintyg

beslutade att godkdnna styrelsens forslag till resultatdisposition.

Jag intygar ocksa att innehdllet i &rsredovisningen och revisionsberittelsen stimmer 6verens med
originalen.
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Styrelsen och verkstillande direktéren for Microchip Technology Sweden AB avger f6ljande
rsredovisning for rikenskapsaret 2021-04-01 - 2022-03-31.

.1 tusentals kronm' (Tkr)_ Uppglﬂar mam_parcntes avser ﬁ}rﬁgaende ar.

Forvaltningsberiittelse

Verksamheten

Allmiint om verksamheten

Bolagets verksambhet utgdrs av forséljning av Microchip-produkter i Sverige. Bolaget agerar som
séljstod och mtéktsbnnganda enhet for dess moderbolag inom forsilining av microchip till elektroniska
produkter. Microchip bedriver sin verksamhet med sttd frin andra bolag i koncernen. Bolaget har séte 1

Stockholm, Sverige.

Bolaget dr ett heldgt dotterbolag till Microchip Technology Ireland Ltd, org nr 381811, med séte i
Dublin, Irland. Moderforetaget i den storsta koncemn déir Microchip Technology Sweden AB ir
dotterﬁ}retag och dir koncernredovisning upprittas & Microchip Technology Inc., erg nr 2187388 med

séte i Chandler, Arizona, USA.

Bolaget dger 100% av aktierna i SMSC Sweden AB, 556626-2548, med site i Géteborg. Microchip
Technology Sweden AB upprittar, med stdd av 7 kap 2§ ARL, ingen koncernredovisning da bolaget,

tillsammans med dotterforetaget, omfattas av koncernredovisning for det slutliga moderbolaget

Microchip Technology Inc. Koncernredovisning kan erhallas frin: Microchip Technology Inc., 2355 W.

Chandler Blvd., Chandler, AZ 85224, U.S.A.

Vﬁsemlxga hﬂndels'er umkr r&kenskapmmt

adekvata &tg&rdm‘ ganomfdrdes ﬁ:sr att-nunska ﬁ:aretagets nsk Gradvls har dﬂt dnck visat mg att
pandemins effekter har varit en 6kad efterfrigan pd vira pmdukter och darmed haft en positiv effekt pa

foretaget.

Flerarsoversikt (Tkr) 2021/22 2020/21 2019/20 2018/19
Nettoomséttning 21 664 17003 18 251 16 138
Resultat efter finansiella poster 1602 377 805 724
Soliditet (%) - B2 83 34 78

Foriindring av eget kapital (Tkr)

Aktie- Balanserat Arets Totait
kapital resultat resultat
Belopp vid rets ingang 100 12 898 296 13294
Disposition enligt beslut
av drets arsstdmma; _ o .
Balanseras i ny rdkning 296 i -
Arets resultat 1271 1271
Belopp vid drets utgdng 100 13194 1.5 14565
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Resultatdispesition _ . _
Styrelsen foreslar att till férfogande stdende vinstmedel (kronor):

13 193 746
1270 891
14 464 637

balanserad vinst
arets vinst

disponeras s3 att

i ny rikning Gverfores 14 464 637

14 464 637

Féretagets resultat och stillning i Gvrigt framgér av efterfdljande resultat- och balansrikning med noter.
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Org.nr 556693-5077
Recnltatriknin Not 2021-04-01 2020-04-01
Tl:sdtatr dkning 20220331 -2021-03-31

Rorelseintiikter, lagerforindringar m. m.
Nettoomsittning

Ovriga rorelseintikter

Summa rirelseintikter, lagerforindringar m.m. 21 898

21 664 17 004
234 11
17 0135

Rorelsekostnader o
Ovriga externa kostnader -2 308 -2 479
Personalkostnader 2 =17 909 -12 537
Av- och nedskrivningar av materiella och immateriella

anldggningstillghngar 28 46
| -15 062

Summa rorelsekostnader ”2ﬂ245 e
Rorelseresultat 1653 1953

Finansiella poster

Riintekostnader och liknande resultatposter 3 -51 -1576
Summa finansiella poster -51 1576
Resultat efter finansiella poster 1602 ; 3T

Resultat fore skatt 1 602 377

Skatter
Skatt pa arets resultat -331 -81
Arets resultat 1271 296




121418500

202

Microchip Technology Sweden AB
Org.nr 556693-5077

Anliiggningstillgangar

Materiella anliggningstillgangar
Inventarier, verktyg och installationer

Summa materiella apliggningstillgangar

Summa finansiella anliggningstillgingar
Summa anliggningstillgangar

Omsittningstillgdngar

Korffristiga fordringar

Fordringar hos koncernforetag
Ovriga fordringar

Forutbetalda kostnader och upplupna intékter

Summa kortfristiga fordringar

Kassa och bank
Kassa och bank
Summa kassa och bank

Summa omsittningstillgingar

TILLGANGAR

SUMMA

Not

oo

1955
1955
1955

11320
657
289

12 266

3 446
3 446
15 712

17 667

5(8)

2021-03-31

9194
794

301

10 289

3 661
3 661
13 950

15933
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Microchip Technology Sweden AB

Org.nr §56693-5077

»

Balansriikning
Tkr

Eget kapital

Bundet eget kapital
Aktiekapital

Summa bundet eget kapital

Fritt eget kapital
Balanserat resultat
Arets resultat

Summa fritt eget kapital

Summa eget kapital

Kortfristiga skulder

LeverantSrsskulder

Ovriga skulder

Upplupna kostnader och forutbetalda intidkter
Summa kortfristiga skulder

Not

2022-03-31

100

100

13 194

1271
14 465
14 565

221
812

2069

3102

17 667

2021-03-31

100

160

12 898

296
13 194
13294

102

639
1 8‘98:
2 639

15933




Microchip Technology Sweden AB
Org.nr 556693-5077

Neter

Not 1 Redovisningsprinciper

Allminna upplysningar

rad (BFNAR 2016:10) om érsredovisning i mindre foretag.

Avskrivning

7(8)

Arsredovisningen #r upprittad i enlighet med Arsredovisningslagen och Bokftringsndmndens alimédnna

Avskrivningar enligt plan baseras pa ursprungliga anskaffningsviirden minskat med beréknat

Tillimpade avskrivningstider:

Materiella anliggningstillgdngar
Datorer
Inventarier, verktyg och installationer

Nyckeltalsdefinitioner
Nettoomsétining

Rérelsens huvudintikter, fakturerade kostnader, sidointikter samt intiktskorrigeringar.

Resultat efter finansiella poster

restvdrde. Avskrivning sker linjért Sver tillgangens berdknande hivslingd

Resultat efter finansiella intikter och kosinader men fore bokslutsdispositioner och skatter.

Soliditet (%)

Justerat eget kapital (eget kapital och obeskattade reserver med avdrag for uppskjuten skatt) i procent av

balansomslutning,.

Not 2 Medelantalet anstillda

2021-04-01
-2022-03-31
11

Not 3 Riintekostnader och liknande resultatposter

2021-04-01

Rintekostnader och liknande resultatposter som avser skulder

till koncernforetag

51
51

2020-04-01
-2021-03-31
11

2020-04-01

= D
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Microchip Technology Sweden AB
Org.nr 556693-5077

Not 4 Inventarier, verktyg och installationer

Ingiende anskaffningsvirden
Inkdp
Utgaende ackumulerade anskaffningsvirden

Ingéende avskrivningar
Arets avskrivningar
Utgdende ackumulerade avskrivningar

Utgdende redovisat viirde

Not 5 Andelar i koncernforetag

Ingdende anskaffnin
Utgaende ackumulerade anskaffningsvirden

Utgdende redovisat viirde

2022-03-31

296
296
-268

-28
-296

0

2022-03-31

1955

1955

1955

g8 (8)

2021-03-31

284
12
296

2021-03-31

1 955
1955

1955

Andelar avser dotterbolaget SMSC Sweden AB, org.nr; 556626-2548 med siite 1 Giteborg.

Antal andelar 4r 1 000 st och #garandelen dr 100 %.

Eget kapital i dotterbolaget uppgér till 7 333 tkr per 2022-03-31.

Resultat- och balansrikningen kﬁmmer-:attfdrelﬁggas pa arsstémma for faststillelse.

Stockholm 2022- © ~ 30

Nawaz Sharif
Verkstillande direktor

Fotokopisns dversnsstammelse

Vir revisionsberéttelse har 1imnats 2022- ©9) ~2,<

Magnug/ Johansson
Auktorfserad revisor

med originalet intygas:
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Revislonsberitteise

Tili bolagsstamman i Microchip Technology Sweden AB, org.nr 556693-5077

Rapport om arsredovisningen
Utetslandan
Vi har utfort en revision av arsredovisningen f8r Microchip

Technology Sweden AB for rakenskapsaret 2021-04-01 -
2022-03-31,

enden r&ttwsand& b:!d av Mfcr&cmp Tec:hn@iagy Sweden ABs

finansiella stalining per den 31 mars 2022 och av dess
finansiella resultat for aret enligt arﬁredwisningﬁlagen_
Ebrvaitningsberattelsen & forenlig med arsredovisningens
Svriga delar.

Vi tilistyrker darfor att bolagsstdmman faststéller resultat-
rékningen och balansraknmgen

&rund (6r vitatenden

Auditlng (ISA) GCh gad rewszonssed i Svertge. Vart ansvar
enligt dessa standarder beskrivs ndrmare i'avsnittet Revisorns
ansvar, Vi ar obercende { férhallande till Microchip Technolagy
Sweden AB enligt god revisorssed i Sverige och har i 8vrigt
fullgjﬂrt vart wkeset:ska ansvar enligt dessa krav.

waemens-*mh verkstilionde dirsktérens ansvar

Det dr styrelsen och verkstailande direktdren som har ansvaret
for att arsredwusmngen uppratias och att den ger en rdtt:

visande bild enligt arsredovisningslagen. Styrelsen och verk-
:stallande dlrektﬂren ansvarar éven fﬁr den mterna kantmll_

ning sam Inte mnehélle.r négra vé_senthqa felakt!qheter_ vam
sig dessa beror pa oegentligheter eller misstag.

Vid upprattandet av drsredovisningen ansvarar styrelsen ogh

verkstdllande: direktdren for beddmningen av bolagets for-

Smﬁga att fartsatta verksamheten [Je upplyser nar sa ar

fartsatt drift. Antaqandet om fartsatt dnft tiilampas dack inte—
orn beslut har fattats om att avveckla verksamheten.

Véra mal ér att uppna en rimlig grad av sdkerhet om att ars-
redwasmngen som helhet inte innehdlier négra vasentllga fel-
aktigheter, vare sig dessa beror pd ocegentligheter eller
mssstag, och att |dmna en revisionsberdttelse som innehsller
vara uttalanden. Rimlig sdkerhet ar en hﬁq grad av, sdkerhet,
men dr ingen garanti f6r att en revision som utfdrs enligt 1SA
och god revisionssed i Sverige alltid kommer att uppticka en
vasentlig felaktighet om en sddan finns. Felaktigheter kan
uppsta pa.grund ayv oegentligheter eller misstag'och anses vara
vésent!aga om de enskilt eller tillsammans rimligen kan f&r-
vantas paverka de ekonomiska beslut som anvandare fattar
med grund | drsredovisningen.

Som de} av en revision enligt ISA anvander vi professioneilt
omaddme och har en professionellt skeptisk instalining under
hela revisionen, Dessutom;

s identifierar och beddmer vi riskerna f6r vésentliga felaktig-

heter i érsredmsmngen vare sig dessa berar pa oegent-
ligheter efler misstag, utformar och utfde gransknmgsét*

garder bland annat utifrén dessa risker och inhdmtar revi-
sionsbevis som &r tilirdckliga och @ndamalsenliga for att

utgdra en grund fér vara uttalanden. Risken f6r att inte
upptacka en vasentlig felaktighet till f6ijd av oegentligs

heter dr hisgre 8n féren vasentlig felaktighet som beror pa
misstag, eftersom oegentligheter kan innefatta agerandei
maskopi, forfaiskning, avsiktfiga utetimnanden, felakttq;
information eller dsidosdttande av intern kontroll,

« skaffar vi oss en fdrstaelse av den del av bolagets interna

kontrolf som har betydelse f6r var revision {6r att utforma
grangkmnﬂsétgarder som &8r lampliga med héansyn till om-
standigheterna, men inte for att uttala oss om effektivi-
taten: i den interna kontrollen.

s utvérderar vi lampligheten | de redovisningsprinciper som
anvinds och rimligheten i styrelsens och verkstdliande
direktérens uppskattningar i redovisningen och tilihérande

upplysningar,

» drar vien slutsats om ldmpligheten i att siyrelsen och verk-

stdllande direktdren anvénder antagandet om fortsatt drift
vid upprattandet av arsredovisningen. Vi drar ocksa en
slutsats, med grund i de inhamtade revisionsbhevisen, om
det finns nagon vdsentlig osdkerhetsfaktor som avser
sddana handelser eller férhdllanden som kan leda tiil
betydande tvivel om bolagets .férmag:a_att fortsatta verk-
samheten. Om vi drar slutsatsen att det finns en vésentlig
-ﬂsékerhetsfaktor, maste w ; rewslmsberatteisen fasta

_c}m den va_se nttiga msakerhetsfaktarn eller om sadana u;:_p
tysningar ar otiliréckliga, modifiera u-ttalanf:léeitz-ﬂ_m:"érsr;ed‘a-'
visningen., vara siutsatser baseras pa de revisionsbevis

s0m- Ihhémta’s fram tziil dat’um’et ff:'ir revl'sit}ns'bErattelsen.

balag mte !éngre kan fr.:rtsatta v&rksamheten.

« \tvarderarviden dvergripande presentationen, strukturen
aoch innehalfet i érsredmisnmgen. déribland upplys-

ningarna, och om 3arsredovisningen &terger de under-
liggande transaktionerna och hdndelserna pa ett s3tt som

ger en rattvisande bild.

Vi maste informera styrelsen om bland annat revisionens
planerade omfattning och inriktning samt tidpunkten for den.
Vi madste ocksa infarmera om betydelsefulla iakttageiser under
revisionen, daribland de eventuella betydande brister i den

interna kontrollen som vi identifierat.

o -
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Rapport om andra hrav enligt lagar och andra
torfattningar

Uttalanden

Utdver var revision av arsredovisningen har vidven utfort en

revision av styreisens och verkstéllande direktérens forvalt-
ning av Microchip. Technology Sweden AB t&r rakenskapsaret

2021-04-01 - 2022-03-31 samt av {érslaget till dispositioner

betréffande bolagets vinst eller foriust,

_Vi t:llstyrker att bmagsstamman dlspﬂnerar wnsten enltgt

Igﬁamat ach verkstallande direktoren ansvarsfrihet for
rdkenskapsaret,

Grund {6r uttelanden

fullgycrt uart yrkesetiska ansvar enhgl: dessa kraw

Vianser att de revisionsbevis vi har inhdamtat ér tillrdckliga och
andamalsenliga som grund for vira uttalanden.

Styrelsens och verkstédllande direkéérens ansvar

Det dr styrelsen som har ansvaret for forslaget till disposi-
tioner betrdffande bolagets vinst eller foriust. Vid forslag tifl

utdelning innefattar detta bland annat en bedémning av om
utdelningen dr férsvarlig med hdnsyn till de krav som bolagets

verksamhetsart, omfattning och risker stiller pa storleken av
bolagets egna kapital, konsolideringsbehov, Bkviditet och
stélining i dvrigt.

Styrefsen ansvarar ft}r bcﬂagets ﬂrqanlsatton ach fdrva#tnmgm

:fartldpaﬂde bedéima bolaqets ekonomiska sntuatean GCh att:
tillse att bolagets organisation dr utformad sa att bokfdringen,

medelsfdrvaitningen m:h bolagets ekonomiska angeldgenheter

[ tvrigt kontrolleras pa ett betrygqande satt. Verkstillande
.dlrektﬁren ska skéta den Iﬁpande fﬁrvaltmngen enhgt styrel

der SOm ar nodvandlga fcir att balagets bakfurmg ska fullgﬁras
| dverensstdmmelse med lag och fér att medelsforvaltningen

ska skotas pa ett betryggande satt,

Revisorns ansvar

Vart ma} betraffande revisionen av férvaltningen, och dérmed
vart uttalande om ansvarsfrihet, dr att inhdmta revisionsbevis
fOr ‘att med en rimlig grad av sdkerhet kunpa beddma om
styreiseledamoten eller verkstdllande direktdren 1 nagot
vasentiigt avseende:

« ftretagit ndgon 3tgdrd eller gjort sig skyidig till nagon
forsummelse som Kan féranleda ersattningsskyldighet mot

bolaget, eller

« pa nagot annat satt handlat i strid med aktiebolagslagen,

é’rs'redm?ifsniihqfsI?'age’n e'l'ler*bulag-rsardn’iﬁgen-.

av balagets vinst EHEE' fﬁrlust ech dérmed vért uttalande om.
detta, dr att med rimlig grad av sdkerhet beddma om fdrslaget

ar forenligt med aktiebolagslagen.

Rimllg s§kerhet ar en hag grad av sékerhet, men ingen garantl

fér att en revision som utférs enligt god revisionssed i Sverige
alitid kommer att upptécka atgarder eller forsummelser som
kan féranleda ersattningsskyldighet mot bolaget, eller att ett
fdrslag till dispositioner av bolagets vinst eller férlust inte dr

farenligt med aktlemlaqslagen

Som en del av en revision enligt god revisionssed i Sverige
anvander vi pmfessu:mellt omddme. och har en professionellt
skeptisk instdlining under hela revisionen. Granskningen av

fdrvaitningen och fﬁrslaget till mspﬁmmner av bolagets vinst.
efler forlust grundar sig frémst pa revisionen av rdken

skaperna. Wka tillkommande. gransknmgsatg&rder som utférs
baseras pd var professionella bedémning med utgangspunkt |

risk ach uasenthghet Det innebdr att vi fokuserar gransk-

ningen pa sddana atgérder, omrdden och fgrhallanden som &c

vasentliga for verksamheten och dér avsteg och dvertréddelser
skulle ha sdrskild betydelse fér bolagets situation. Vi gar
1gencam och provar fattade beslut, beslutsunderjag, vidiagna
dtgsrder och andra forhallanden som &r relevanta f6r vart
uttalande om ansvarsfrinet. Som underiag for vart uttalande
om styrelsens forslag till dispositioner betraffande bolagets

vinst elier forlust har vi granskat om forslaget ar forenligt med
aktiebolagslagen.

Stockholm den  2Q septembns 2oz

Fotokapians dveransstammelse

med originalet intygas:
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UNITED STATES

Washington, D.C. 20549

FORM 10-K
(Mark One)

(x] Annual Report pursuant to Section 13 or 15{d) of the Securities Exchange Act of 1934
For the fiscal year ended March 31, 2022

OR

Transition report pursuant to Section 13 or 15(d) of the Securities Exchange Act of 1934
For the transition periodfrom ____ to

MICROCHIP TECHNOLOGY INCORPORATED

(Exact Name of Registrant as Specified in its Charter)

Delaware 0-21184 86-0629024
(State or Other Jurisdiction of (Commission File No.) (IRS Employer ldentification No.)
Incorporation or Organization)

2355 W. Chandler Blvd., Chandler, AZ 85224-6199
(Address of Principal Executive Offices, Including Zip Code)

_ (480) 792-7200
(Registrant's Telephone Number, Including Area Code)

Securities registered pursuant to Section 12(b) of the Act:

Title of Each Class Trading Symbol Name of Each Exchange on Which
Registered
Common Stock, $0.001 Par Value Per Share MCHP NASDAQ Stock Market LLC
(Nasdaq Global Select Market)

Securities registered pursuant to Section 12(g) of the Act: None

Indicate by check mark if the Registrant is a well-known seasoned issuer, as defined in Rule 405 of the Securities Act.

1%/ Yes L1 No

Indicate by check mark if the Registrant is not required to file reports pursuant to Section 13 or Section 15(d) of the Act.

(1 Yes &= No

Indicate by check mark whether the Registrant: (1) has filed all reports required to be filed by Section 13 or 15(d) of the Securities
Exchange Act of 1934 during the preceding 12 months (or for such shorter period that the registrant was required to file such
reports), and (2) has been subject to such filing requirements for the past 90 days.

% Yes [ No

Indicate by check mark whether the registrant has submitted electronically every Interactive Data File required to be submitted
pursuant to Rule 405 of Regulation S-T (§229.405 of this chapter) during the preceding 12 months (or for such shorter period that
the registrant was required to submit such files).

Xl Yes [ | No




Indicate by check mark whether the registrant is a large accelerated filer, an accelerated filer, a non-—accelerated filer, a smaller
reporting company, or an emerging growth company. See definitions of "large accelerated filer," “"accelerated filer," "smaller
reporting company,” and "emerging growth company” in Rule 12b-2 of the Exchange Act:

Large accelerated filer X Accelerated filer 0 Non-accelerated filer O Smaller reporting company [0  Emerging growth C
Company

If an emerging growth company, indicate by check mark if the registrant has elected not to use the extended transition permd for
complying with any new or revised financial accounting standards provided pursuant to Section 13{a) of the Exchange Act.

Indicate by check mark whether the registrant has filed a report on and attestation to its management's assessment of the
effectiveness of its internal control over financial reporting under Section 404(b) of the Sarbanes-Oxley Act (15 U.S.C. 7262(b)) by

the registered public accounting firm that prepared or issued its audit report. X
Indicate by check mark whether the registrant is a shell company (as defined in Rule 12b-2 of the Exchange Act).

Yes x| No

Aggregate market value of the voting and non-veting common equity held by non-affiliates as of September 30, 2021 based upon
the closing price of the.common stock as reported by the NASDAQ Global Market on such date was approximately $41.7 billion.

Number of shares of Common Stock, $0.001 par value, outstanding as of May 12, 2022: 554,501,300 shares

Documents Incorporated by Reference
Document Part of Form 10-K

Annual Report on Form 10-K for the fiscal vear ended March 31,
2021 1

Proxy Statement for the 2022 Annual Meeting of Stockholders I
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MICROCHIP TECHNOLOGY INCORPORATED AND SUBSIDIARIES

Defined Terms'™

Definition
2021 Senior Secured Notes, matured on June 1, 2021
2023 Senior Unsecured Notes, maturing June 1, 2023

Term
3.,922% 2021 Notes
4.333% 2023 Notes
2.670% 2023 Notes
0.972% 2024 Notes
0.983% 2024 Notes
4.250% 2025 Notes
2015 Senior Convertible Debt
2017 Senior Convertible Debt
2020 Senior Convertible Debt

2024 Senior Unsecured Notes, maturing February 15, 2024
2024 Senior Unsecured Notes, maturing September 1, 2024
2025 Senior Unsecured Notes, maturing September 1, 2025
2015 Senior Convertible Debt, maturing February 15, 2025
2017 Senior Convertible Debt, maturing February 15, 2027
2020 Senior Convertible Debt, maturing November 15, 2024

2017 Junior Convertible Debt

ASU
Bridge Loan Facility
CEMs

Convertible Debt

Credit Agreement

EAR
EEPROM
EERAM

ESEs
EURIBOR
Exchange Act
FASB

OEMs

PSUs

R&D

Revolving Credit Facility

RF
ROU
RSUs
SARs
SEC

Senior Indebtedness

Senior Notes.
SRAM

SOFR.

SONIA

TCIA

Term Loan Facility

U.S. GAAP

2017 Junior Convertible Debt, maturing February 15, 2037

Accounting Standards Update

364-Day Senior Secured bridge credit agreement which provided for a term loan facility
Client engagement managers

2015 Senior Convertible Debt, 2017 Senior Convertible Debt, 2020 Senior Convertible Debt,
and 2017 Junior Convertible Debt

Amended and Restated Credit Agreement, dated as of December 16, 2021, among the
Company, as borrower, the lenders from time to time party thereto, and J.P.Morgan Chase
Bank, N.A., as administrative agent

Export Administration Regulation

Electrically erasable programmable read only memory

Electrically erasable random access memory

Embedded solutions engineers

Euro Interbank Offered Rate

Financial Accounting Standards Board

Field-programmable gate array

Original equipment manufacturers

RSUs with a market condition or a performance condition, and a service condition
Research and development

$2.75 billion revolving credit facility created pursuant to the Credit Agreement

Radio frequency

Right-of-use

Restricted stock units

Stock appreciation rights

U.S. Securities and Exchange Commission

Revolving Credit Facility, 3.922% 2021 Notes, 4.333% 2023 Notes, 2.670% 2023 Notes,
0.972% 2024 Notes, 0.983% 2024 Notes, and 4.250% 2025 Notes

3.922% 2021 Notes, 4.333% 2023 Notes, 2.6/0% 2023 Notes, 0.9/2% 2024 Notes, 0.953%
2024 Notes, and 4.250% 2025 Notes

Static random access memory

Secured Overnight Financing Rate

Sterling Overnight Index Average

Tax Cuts and Jobs Act of 2017

$3.00 billion term loan facility available under the Credit Agreement prior to the December
16, 2021 amendment to such agreement
U.S. Generally Accepted Accounting Principles
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PART |

This Form 10-K contains certain forward-looking statements that involve risks and uncertainties, including statements
regarding our strategy -and future financial performance and those statements identified under "ltem 7. Mlanagement's
Discussion and Analysis of Financial Condition and Results of Operations — Note Regarding Forward-looking Statements.” Our
actual results could differ materially from the resuits described in these forward-looking statements as a result of certain
factors including those set forth under "Item 1A. Risk Factors,” beginning below at page 12, and elsewhere in this Form 10-

K. Although we believe that the matters reflected in the forward-looking statements are reasonable, we cannot guarantee
future results, levels of activity, performance or achievements. You should not place undue reliance on these forward-looking
statements. We disclaim any obligation to update information contained in any forward-looking statement. In this Form 10-K,
"we," "us," "our," and "Microchip" each refers to Microchip Technology Incorporated and its subsidiaries.

ltem 1. Business
Overview

We develop, manufacture and sell smart, connected and secure embedded control solutions used by our customers for a
wide variety of applications. With over 30 years of technology leadership, our broad product portfolio is a Total System
Solution (TSS) for our customers that can provide a large portion of the silicon requirements in their applications. TSS is a
combination of hardware; software and services which help our customers increase their revenue, reduce their costs and
manage their risks compared to other solutions. Our synergistic product portfolic empowers disruptive growth trends,
including 5G, data centers, artificial intelligence and machine learning, Internet of Things (loT) and edge computing, advanced
driver assist systems (ADAS) and autonomous. driving, and electric vehicles, in key end markets such as automotive, aerospace
and defense, C@ r’nr'nu_,;n|cat|r:;r'|$‘r consumer appliances, data centers and computing, and industrial. .

Business and Macroeconomic Environment

The COVID-19 pandemic initially resulted in a global disruption in economic-activity by adversely affecting production,
creating supply chain and market disruption, and adversely impacting businesses and individuals. However, in the second half
of fiscal 2021, business conditions were unexpectedly strong as businesses.and individuals adapted to the effects.of the
pandemic. In response to global supply constraints, we worked to mitigate the impact of the pandemic on our business by
qualifying alternative suppliers, increasing our inventory of raw materials, ramping our Internal factories and adding assembly
and test capacity to increase our manufacturing capability while securing additional capacity with our subcontractors
wherever possible. However, strong customer demand outpaced capacity improvements in fiscal 2022 as we continued to

experience constraints in our internal and external factories and their related manufacturing supply chains. We expect that

certain supply chain constraints will persist through calendar 2022 and into calendar 2023. In order to provide prioritized

prioritized capacity beginning six months after the customer places an order for 12 months of continuous, non-cancellable
and non-reschedulable backlog.

In response to the pandemic, we have taken proactive preventative measures to enable a safe environment for our
employees and operation of our manufacturing sites. While our global manufacturing sites are fully operational, we
strategically implemented plans intended to provide more assurance of business continuity in the event severe outbreaks or
government requirements were to impact our operations.

Industry Background

Competitive pressures require OEMs of a wide variety of products to expand product functionality and provide
differentiation while maintaining or reducing cost. To address these requirements, manufacturers often use integrated
circuit-based embedded control systems that enable them to:

e differentiate their products

o replace less efficient electromechanical control devices
* reduce the number of components in their system

* add product functionality

o reduce the system level energy consumption

* make systems safer to operate

e add security to their products

¢ decrease time to market for their products

e significantly reduce product cost
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applications and markets woridwide, including:
¢ actuators
e applications requiring touch buttons, touch screens and graphical user interfaces
e automotive access control
¢ automotive comfort, safety, information and entertainment applications
*  avionics
» communication infrastructure systems
e consumer electronics
« defense and military hardware
o electric vehicles
e handheld tools
¢ industrial automation
¢ |arge and small home appliances
* medical devices
e motor controls
e portable computers and accessories
e power supplies
e residential and commercial security systems
¢ robotics
¢ routersand video surveillance systems
e satellites
* smart home and loT edge devices
e smart meters and energy monitoring
¢ storage and serversystems
e touch control
¢  wireless communication

Embedded control systems typically incorporate a microcontroller as the principal active, and sometimes sole,
component. A microcontroller is a self-contained computer-on-a-chip consisting of a central processing unit, often with on-
board non-volatile program memory for program storage, random access memory for data storage and various analog and
digital input/output peripheral capabilities. In addition to the microcontroller, a complete embedded control system-often
incorporates application-specific software, various analog, mixed-signal, timing, connectivity, security and non-volatile
mermory components such as EEPROMSs and Flash memory.

The increasing demand for embedded control systems has made the market for microcontrollers a significant segment of
bit architectures. 8-bit microcentrollers remain very cost-effective and easy to use for a wide range of high-volume
embedded control applications and, as a result, continue to represent a significant portion of the overall microcontroller
market. 16-bit and 32-bit microcontrollers provide higher performance and functionality, and are generally found in more
complex embedded control applications. FPGAs are programmable integrated circuits that are used to implement complex
logic functions and can be re-programmed at any time, allowing for multiple implementations and revisions during or after
the end customer system is manufactured. Some versions of FPGAs also include a microcontroller or microprocessor core ta

semiconductor market was $72.8 billion in calendar year 2021, and this market is fragmented into a large number of sub
segments.

Our Products

Our strategic focus is on providing cost-effective embedded control solutions that also offer the advantages of small size,

Microcontrollers

We offer a broad family of proprietary general purpose microcontroller products marketed under multiple brand
names. We believe that our microcontroller product families provide leading function and performance-characteristics in the
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worldwide microcontroller market. We target the 8-bit, 16-bit, and 32-bit microcontroller and 32-bit embedded
microprocessor markets. We have shipped more than 31.6 billion microcontrollers to customers worldwide since 1990. We
also offer specialized microcontrollers for automotive, industrial, computing, communications, lighting, power supplies, motor

control, human machine interface, security, wired connectivity and wireless connectivity applications.

We leverage our circuit design, process technologies, development tools, applications knowledge, and manufacturing
experiences to enable our customers to implement various embedded control functions in their end systems with our
microcontrollers.

Andglog

Our analog product line consists of several families including power management, linear, mixed-signal, high voltage,
thermal management, discrete diodesand MOSFETS, RF, drivers, safety, security, timing, USB, ethernet, wireless and other
Interface products.

We market and sell our analog product line into our microcontroller, microprocessor and FPGA customer base, and to

customers who use microcontrollers and FPGA products from other suppliers and to customers who use other products that
may not fit our traditional microcontroller, FPGA and memory products customer base.

Other

Our other product line includes FPGA products, royalties associated with licenses for the use of our SuperFlash and other
technologies, sales of our intellectual property, fees for engineering services, memory products, timing systems,

and products for aerospace applications.

Our FPGA products were primarily acquired as a part of our acquisition of Microsemi Corporation (Microsemi) in May
2018. Our portfolic of non-volatile FPGAs are recognized for their low power, high security and-extended reliability. We
market and sell our FPGA products and related solutions into a broad range of applications within the industrial, automotive,
defense, aviation, space and communications markets.

Our technology licensing business generates license fees and royalties associated with technology licenses for the use of
our SuperFlash® embedded flash and other technologies. We also generate fees for engineering services related to these
technologies. We license our NVM technologies to foundries, integrated device manufacturers and design partners
throughout the world for use in the manufacture of their advanced microcontroller products, gate array, RF, analog and
neuromorphic compute products that require embedded non-volatile memory.

Our memory products consist of EEPROMS, Serial Flash memories, Parallel Flash memories; Serial SRAM memories and
EERAMSs. Serial EEPROMS, Serial Flash memories, Serial SRAMs and EERAMSs have a very low /O pin requirement, permitting
production of very small footprint devices. We sell our memory products primarily into the embedded control
market, complementing our microcontroller offerings.

Microcontroiter Development Tools

We offer a comprehénsive set of low-cost and easy-to-learn application development tools. These tools enable system

designers to quickly and easily program our microcontroller and microprocessor products for specific applications and, we
believe, they are an iImportant factor for facilitating design wins.

which include an assembler or a compiler and programmer or in-circuit debugging hardware, to fully configured systems that
provide In-circuit emulation capability. We also offer a complete suite of compilers, software code configurators and
simulators. Customers moving from entry-level designs to those requiring real-time emulation are able to preserve their
investment in learning and tools as they migrate to future microcontroller devices in our portfolio.

Many independent companies also develop and market application development tools that support our microcontroller
and microprocessor product architectures, including-an extensive amount of third-party tool suppliers whose products
support our microcontroller architectures.
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We believe that familiarity with and adoption of development tools from Microchip as well as from third-party
development tool partners by an increasing number of product designers will be an important factor in the future selection of
our embedded control products. These development toois allow desigh engineers to develop thousands of application-
specific products from our standard microcontrollers.

Manufacturing

Our manufacturing operations include wafer fabrication, wafer probe, assembly and test. The ownership of a substantial
portion of our manufacturing resources is an important component of our business strategy, enabling us to maintain a high
level of manufacturing control, resulting in us being one of the lowest cost producers in the embedded control industry. By
owning wafer fabrication facilities and our assembly and test operations, and by employing statistical techniques (statistical
process control, desighed experiments-and wafer level monitoring), we have been able to achieve and maintain high
nroduction vields. Direct control over manufacturing resources allows us to shorten our design and production cycles. This
control also allows us to capture a portion of the wafer manufacturing and assembly and testing profit margin. We do
outsource a significant portion of our manufacturing requirements to third parties and the amount of our outsourced
manufacturing has increased in recent years due'to our acquisitions of Microsemi and other companies that outsourced all or
substantial portions of their manufacturing. We comply with several quality systems, including: ISO9001 (2015 version),
IATF16949 (2016 version), AS9100 (2016 version), and TL900O.

Refer to "Item 2. Properties” for further information regarding the location and principal operations of our manufacturing
facilities.

Wafer Fabrication

Fab 2 currently produces 8-inch wafers and supports various manufacturing process technologies, but predominantly:

utilizes our 0.25 microns to 1.0 microns processes. During fiscal 2022, we increased Fab 2's capacity to support more

advanced technologies by making process improvements, upgrading existing equipment, and adding equipment.

Fab 4 currently produces 8-inch wafers using predominantly 0.13 microns to 0.5 microns manufacturing
Improvements, upgrading existing equipment, and adding equipment. A significant amount of additional clean room capacity
in Fab 4 is being brought on line to support incremental wafer fabrication capacity needs.

Fab 5 currently manufactures discrete and specialty products in addition to a lower volume of a diversified set of
standard products.

We believe the combined capacity of Fab 2, Fab 4, and Fab 5 will allow us to respond to future demand of internally

fabricated products with incremental capital expenditures.

As a result of our acquisition of Microsemi, we acquired several smaller wafer fabrication facilities, which utilize older
technologies that are appropriate for the discrete products they manufacture. We currently plan to continue to operate
these fabrication facilities with modest investment to keep them operational with the exception of the facility in Santa Clara,
California, which we closed in fiscal 2022.

We continue to transition products to more advanced process technologies to reduce future manufacturing costs. We
believe that our ability to successfully transition to more advanced process technologies is important for us to remain
competitive.

We augment our internal manufacturing capabilities by outsourcing a significant portion of our wafer production
requirements to third-party wafer foundries. As a result of our acquisitions, we have become more reliant on outside wafer
foundries for our wafer fabrication requirements. In fiscal 2022, approximately 60% of our sales came from products that
were produced at.outside wafer foundries.

Assembly and Test

We perform product assembly and test at various facilities located around the world. During fiscal 2022, we increased
capacity at our Thailand and Philippines facilities to support more technologies by making process improvements, upgrading
existing equipment, and adding equipment. During fiscal 2022, approximately 59% of our assembly requirements were being
performed in our internal facilities and approximately 64% of our test requirements were performed In Iinternal facilities. We
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use third-party assembly and test contractors for the balance of our assembly and test requirements. Over time, we intend to
continue to migrate a portion of the outsourced assem bly and test activities to our internal facilities.

General Matters Impacting Our Manufacturing Operations

Due to the high fixed costs inherent in semiconductor manufacturing, consistently high manufacturing yields have
significant positive effects on our gross profit and overall operating results. Our continuous focus on manufacturing
productivity has allowed us to maintain excellent manufacturing yields at our facilities. Qur manufacturing vields are primarily
drlven by 3 comprehenswe mp!ementation of statlstlcal prﬁcess ccntrol extenswe em ployee tramlng and effectwe use ﬂf our

a-._c_h levem e-nt _G.f our-o pe r..atl ng. res.ults. Th.e- manufa_c_tu re .o_f _l_ntegrat.e-d Ci I"-Cu-ItS;_ pa rt_i_c._ula_r_l;y- nc::-n-—-wl a_tlle, .e_r_a_s_able_
complementary metal-oxide semiconductor (CMQOS) memory and logic devices, such as those that we produce, are complex
processes. These processes are sensitive to a wide variety of factors, mcludlng the level of contaminants in the manufacturmg
environment, impurities in the materials used and the performance of our manufacturing personnel and equment As is
typical in the semiconductor industry, we have from time to time experienced lower than anticipated manufacturing

vields. Our operating results will suffer if we are unable to'maintain yields at or above approximately the current levels.

Historically, we have relied on our ablllty to resp@nd quickly to customer orders as part of our competitive strategy,
resulting in customers placing orders with relatively short delivery schedules. In order to respond to such requirements, we
have historically maintained a significant work-in-process and finished goods inventory. Refer to Note 3 for a summary of our
long-lived assets, consisting of property, plant and equipment and right-of-use assets, by geography.

We have many suppliers of raw materials and subcontractors that provide our various materials and service needs. We
generally seek to have multiple sources of supply for our raw materials and services, but, in some cases, we may rely on a
single or limited number of suppliers.

Sales and Distribution
General
We market and sell our products worldwide primarily through a network of direct sales personnel and distributors.

Our direct sales force focuses on a wide variety of strategic accounts in three geographical markets; the Americas, Europe
and Asia. We currently maintain sales and technical support centers in major metropolitan areas in all three geographic
markets. We believe that a strong technical service presence is essential to the continued development of the embedded
mntrol 'm'a'rk‘et' Many 'o'f' our'CEMs E*S'Es a“nd 'sales managem‘ent 'h"avetet:'h n'ic'a'l degrees or b"a'ckgm'un'ds 'an'd have b'een
*force is a key campetltlue advantage In the sale Gf our pmducts The prlmary mission of our ESE team IS t@ prowde techmcal
assistance to customers and to conduct periodic training sessions for the balance of our sales team. ESEs also frequently
conduct technical seminars and workshops in major cities around the world or through online webcasts.

Our Itcensmg division has dedicated sales, technology, design, product, test and reliability personnel that support the
requirements.of our licensees.

For infarmation regarding our revenue, results of operations, and total assets for each of our last three fiscal years, refer
to our financial statements included in this Form 10-K.

Distribution

Our distributors focus primarily on servicing the product requirements of a broad base of diverse customers. We believe
that distributors provide an effective means of reaching this broad and diverse customer base. We believe that customers.
recognize us for our products and brand name and use distributors as an effective supply channel.

In fiscal 2022 and 'ﬁscal' 2021, we derived 48% and 5’0%; r'e"’:"spé'fifi"‘iélvr of our net sales th 'Y'G'U'?gh' distributors cgmpa-re‘d to
percenta,ge of our tr:rtal n.e-t 53 I.e..s Was prlmarlly d-ue t..o Ir:xw.er P-referred-Supply ng-ram pa I’"t-ICIp-atIOn among our dls.trlb-uto-r-s‘r.a:s
p‘-r'i-o r'i'ty a*f supp’l’y under 'thé P‘referred S up ply P-r'efgra-m i's mﬁo-r'e* 'p='re*va|e ‘nt' w‘it‘h di*r'étt'cu-sm'm:ie'rs.; No distributor or end
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With the exception of orders placed under our Preferred Supply Program, we do not have long-term purchase
commitments from our distributors and we, or our distributors, may each terminate our relationship with little or no
advanced notice. The loss of, or the disruption in the operations of, one or more of our distributors could reduce our future
net sales in a given guarter and could result in an increase in inventory returns.

Competition

greater market recognition and greater financial, technical, marketing, distribution and other resources than we have with
which to pursue engineering, manufacturing, marketing and distribution of their products. We also compete with a number
of companies that we believe have copied, cloned, pirated or reverse engineered our proprietary product lines in such
countries as China and Taiwan. We are continuing to take actions to vigorously and aggressively defend and protect our
intellectual property on a worldwide basis.
We currently compete principally on the basis of the technical innovation and performance of our embedded control

products, including the following product characteristics:

* performance

¢ ana'lg_;g, digital and mixed signal functionality and level of functional integration

e field programmability

¢ memory density

o |low power consumption

« extended voltage ranges

o reliability

» security and functional safety

¢« comprehensive suite of development tools.

We believe that other important competitive factors in the embedded control market include:
» ease of use
¢ functionality of application development systems
¢ hardware, software and tool compatibility within product families to increase migration flexibility
¢ dependable delivery, quality and availability
* technical and innovative service and support
e timeto market
® prlce
We believe that we compete favorably with other companies on all of these factors, but we may be unable to compete
successfully in the future, which could harm our business.

We maintain a portfolio of U.S. and foreign patents, expiring on various dates from 2022 through 2041. We also have
numerous additional U.S. and foreign patent applications pending. We do not expect that the expiration of any particular
patent will have a material impact on our business. While our intention is to continue to patent our technology and
manufacturing processes, we believe that our continued success depends primarily on the technological skills and innovative
capabilities of our personnel and our ability to rapidly commercialize new and enhanced products. As with any operating
company, the scope and strength of our intellectual property assets, including our pending and existing patents, trademarks,

copyrights, and other intellectual property rights may be insufficient to provide meaningful protection or commercial
advantage. Moreover, pursuing violations of intellectual property rights on a worldwide basis is a complex challenge involving
multinational patent, trademark, copyright.and trade secret laws. Further, the laws of particular foreign countries often fail to

protect our intellectual property rights to the same extent as the laws of the U.S.

We have also entered into certain in-bound and outbound intellectual property licenses and cross-licenses with other

companies and those licenses relate to semiconductor products and manufacturing processes. As is typical in the
semiconductor industry, we and our customers from time to time receive, and may continue to receive, demand letters from
third parties asserting infringement of patent and other intellectual property rights, We diligently investigate all such notices

and respond as we believe appropriate. In most cases we believe that we can obtain necessary licenses on commercially
reasonable terms, however, we cannot be certain that this would be the case, or that litigation or damages for any past
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infringement could be avoided. Licensees of our technology may become unable to pay, and have in the past and are
currently disputing their obligations to pay us royalties or fees. Litigation, arbitration or other proceedings, which could result
In substantial costs and require significant attention from management, has been and Is expected to be necessary to enforce
our intellectual property rights, or to defend against claimed infringement of the rights of others. The failure to obtain
necessary licenses, the necessity of engaging in defensive legal proceedings, or any negative results of these proceedings
could harm our business.

Environmental Regulation

storazge,,_ d.l;;S;.ch_arge--_a.nd dlsp_esa-l e-f c_ert_am .ch-eml_.cals and g—a-ses used in our m.anu_fa;-cturl;_ng_ preces.se-s;_ O_ur _fa_.crll_tle-s ha.v_e been
designed to comply with these regulations.and we believe that our activities are conducted in material compliance with such
regulations. Any changes in such regulations orin their enforcement could result in an increase in capital expenditures such
as acquiring costly equipment or other significant expenses to comply with environmental regulatlens Any failure by usto
adeguately control the storage, use, discharge and disposal of regulated substances could result in significant future liabilities.

techneleglcal changes or weather our busmess and results ef operations could suffer |f fer any reason we fail te centrel the
storage or use of, or to adequately restrict the discharge or disposal of, hazardous substances under present or future
environmental regulations.

Human Capital Resources

Our Employees

em_b.ae_.dded contml s_el_ut_le-ns to ;o;ur custom.ers-.-
Culture and Core Values

Before Microchip went public in 1993, Microchip created a cultural framewaork to unite its employees through shared
'werkplace values and to gunde empleyees strategles decrsmns actmns and ij perfermance Mlcrechlp S culture s centeredj

*to premete trust ameng empleyees and isa crltlcal part ef Mmrechlp S culture lur culture is lmpertant te our.em pleyees
and is a key reason why we have had a strong worldwide retention rate for many years, and have a significant number of
employees with long tenure with Microchip that have grown from individual contributors in the early stages of their careers
i'nte 'sen'i'e'r I'ea'ders'h'ip pesit’iens tod?afy* T’h i’s‘* I"o“n'g ten'u re 'a'mong our em ple'y'ee'-'b'a'se re’Sults 'in d'ie'e'p relatienshi"ps an‘d trust

Presrdent and Chlef.ExecutweO'l"jflcer an.d ether.executlve team members,. an.d an epen de.orpellcy. e.f.c.emmumcatmn w.he.re
employees are encouraged to interact directly with management..

Training and Development

10
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We strive to provide competitive pay and benefits, that help meet the varying needs of our employees. Ourtotal
compensation package includes base pay, broad-based stock grants and bonuses, healthcare and retirement plans, employee
stock purchase plans, and paid time off and family leave,

Executive Officers of the Registrant

The following sets forth certain information regarding our executive officers as of April 30, 2022:
Name . Age  Position __
Ganesh Moorthy 62 President, Chief Executive Officer, and Director
Steve Sanghi 66 Executive Chair

J. Eric Bjornholt 51 Senior Vice President and Chief Financial Officer

Stephen V. Drehobl 60 Senior Vice President, MCU8 and MCU16 Business Units

Mitchell R. Little 70 Senior Vice President, Worldwide Client Engagement

Richard J. Simoncic 58 Senior Vice President, Analog Power and Interface Business Units

Mr. Moorthy was appointed as Chief Executive Officer in March 2021 and to the Board of Directors in January 2021. Mr.
Moorthy has served as President since February 2016 and Chief Operating Officer since June 2009. He also served as
Executive Vice President from October 2006 to August 2012 and as a Vice President in various roles since he joined Microchip
in 2001. Prior to this time, he served in various executive capacities with other semiconductor companies. Mr. Moorthy holds
an M.B.A. in Marketing from National University, a B.S. degree in Electrical Engineering from the University of Washington and
a B.S. degree in Physics from the University of Mumbai, India. Mr. Moorthy was elected to the Board of Directors of Rogers
Corporation in July 2013 and serves on the Audit Committee of the Board and as the Nominating and Governance Committee
Chairperson.

has served as a director since August 1990. Mr. Sanghi holds an M.5. degree in Electrical and Computer Engineering from the

University of Massachusetts and a B.S. degree in Electronics and Communication from Punjab University. Mr. Sanghi served
on the Board of Directors of Myomo, Inc., a publicly traded commercial stage medical robotics company that offers expanded
mobility for those suffering from neurological disorders and upper-limb paralysis, from November 2016 through October
2019. Mr. Sanghi served on the board of Mellanox Technologies Ltd., a publicly traded supplier of end-to-end Ethernet ana
InfiniBand intelligent interconnect solutions and services for servers, storage, and hyper-converged infrastructure, from
February 2018 through April 2020. Mr. Sanghi was elected to the Board of Directors of Impinj, Inc. in March 2021 and will
assume the role of Board Chair following Impinj's annual meeting of stockholders.

Mr. Bjornholt was promoted to Senior Vice President in 2019 and has served as Vice President of Finance since 2008 and
as Chief Financial Officer since January 2009. He has served in various financial management capacities since he joined

Microchip in 1995. Mr. Bjornholt holds a Master's degree in Taxation from Arizona State University and a B.S. degree in
Accounting from the University of Arizona.

has served as a Vice President in various roles since February 199/. Mr. Drehobl holds a Bachelor of Technology degree from
the University of Dayton.

Mr. Little was promoted to Senior Vice President in 2019 and has served as Vice President of Worldwide Sales since July
2000. He has been employed by Microchip since 1989 and has served as a Vice President in various roles since September
1993. Mr. Little holds a B.S. degree in Engineering Technology from United Electronics Institute. In November 2021, Mr. Little

Mr. Simoncic was promoted to Senior Vice President in 2019 and has served as Vice President, Analog Power and
Interface Business Units since September 1999. From October 1995 to September 1999, he served as Vice President in
various roles. Since joining Microchip in 1990, Mr. Simoncic held various roles in Design, Device/Yield Engineering and Quality
Systems. Mr. Simoncic holds a B.S. degree in Electrical Engineering Technology from DeVry Institute of Technology.

11
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Available Information

Microchip Technology Incorporated was incorporated in Delaware In 1989, Our executive offices are located at 2355
West Chandler Boulevard, Chandler, Arizona 85224-6199 and our telephone numbéer is {480) 792-7200.

Our Internet address is www.microchip.com. We post the following filings on ourwebsite as soon as reasonably
practicable after they are electronically filed with or furnished to the SEC;
e ourannual repﬁrt on Form 10-K

® any amendments to th_:e-- above-listed reports filed or furnished pursuant to Sections 13{a) or 15(d) of the
Exchange Act

All of our SEC filings on our website are available free of charge. The information on our website Is not incorporated into
this Form 10-K.

Item 1A. Risk Factors

When evaluating Microchip.and its business, you should give careful consideration to the factors below, as well as the
information provided elsewhere in this Form 10-K and in other filings we make with the SEC.

Risk Factor Sumimary

Risks Related to Our Business, Operations, and Industry
e impact of global economic conditions on our operating results, net sales and profitability;
e impact of economic conditions on the financial viability of our licensees, customers, distributors, or suppliers;
e impactof the COVID-19 pandemic, increased tariffs or other factors affectmg our supplhiers;
4 dependency on wafer foundrles and cher contractors by our Ilcensees and Gurselves
] Ilmlted ws.lblll.ty to. pmd..u.ct sh:pm.ents,_
¢ [ntense competition in the markets we serve, leading to pricing pressures, reduced sales or market-share;
@ ineffect’ive 'ut'i:l'i‘zati'on* ef'aur ma'nufacturing ca pacit’v or failure to m'a:i'nta'i'n 'm'a“nufactur:i.ngéy:i-e;.l'd.s;

° b_us.i_n_ess _|_nter_ru_ption_:5_@,_ _l.n..cludlng_ natu ra I_ dlsa ste_rs; a.ff'-eﬁtjijn-g: our operations.or that of key vendors, licensees or
customers;

e technology licensing business exposes us to various risks;

* reliance on sales into governmental projects, and compliance with associated regulations;

¢ risks related to grants from governments, agencies and research organizations;

¢ future acquisitions or divestitures;

e future impairments to goodwill or intangible assets;

¢ our failure to maintain proper and effective internal control and remediate future control deficiencies;

e customer demandsto implement business practices that are more stringent than legal requirements;

¢ ability to attract and retain qualified personnel; and

o the occurrence of events for which we are self-insured, or which exceed our insurance limits.

Risks Related to Cybersecurity, Privacy, Intellectual Property, and Litigation
o gattacks on our IT systems, interruptions in our IT systems, or improper handling of data;
. risks re'l'a-ted tt)’ comp’li:ance wi't'h priva'cy' a'nd data prote-c‘tion laws and regulations;
s rI.S.I:(.S .rela_t,;ed. t.f::. mntrac_t,ual; r-elatla-nshnps .w.lth our cu.s..tﬂm ers--;} and
¢ protecting and enforcing our intellectual property rights.

Risks Related to Taxation, Laws and Regulations
* Impact of hew accounting pronouncements or changes in existing accounting standards and practices;
¢ fines, restrictions.or delay in our ability to export or import products, orincrease costs associated with the
manufacture or transfer of products:

12
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» expc}su_re m _grea-ter tha_n ant.lc_lp_ate_d income t,ax Il_a_b._l_lltlesg ch;a*:ngesf- in or the interpretation of tax rules and
regulations including the TCJA, the American Rescue Plan Act of 2021 (ARPA), or unfavorable assessments from
tax audits;

e impact of the legislative and policy changes implemented globally by the current or future administrations;

¢ impact of stringent environmental, climate change, conflict-free minerals and other regulations or customer
demands: and

e requirement to fund our foreign pension plans.

# lmpact Gf various factars on our future tradlng price of our common stock;
* fluctuations in the amount and timing of our common stock repurchases;
¢ our ability to effectively manage current or future debt:;

e ourability to generate sufficient cash flows or obtain access to éxternal financing;
» impactof conversion of our convertible debt on the ownership interest of our existing stockholders; and
 fluctuations in foreigh currency exchange rates.

Risks Related to Our Business, Operations, and Industry

Our operating results are impacted by global economic conditions and may fluctuate in the future due to a number of
factors that could reduce our net sales and profitability.

Our operating results are affected by a wide variety of factors that could reduce our net sales and profitability, many of
which are beyond our control. Some of the factors that may affect our operating results include:

¢ general economic, industry, public health or political conditions in the U.S. or internationally, including uncertain
economic conditions in China or the ongoing uncertainty surrounding the COVID-19 pandemic and its
Implications;

e disruptions in our business, our supply chain or our customers' businesses due to public health concerns
(including viral outbreaks such as COVID-19), cybersecurity incidents, terrorist activity, armed conflict, war
(including Russia's invasion of the Ukraine), worldwide oil prices and supply, fires, natural disasters or disruptions
in the transportation system;

® ava:il’abil-i-ty- r_fif raw m-a’t’e#ri’als -ﬁsupp-li'e*s a'nd 'e-q u-ipment -d-uet-ci -supply chain canstr-afinﬁts o‘r"ath'te*r factms'

whlch in .t_u rn may adve;.rs:el;y- impa c-t .Qur-sa_l-e_s --_to_ those cu s_,tome_rs,

* ourability to continue to increase our factory capacity to respond to changes in customer demand;

o ourability to secure sufficient wafer foundry, assembly and testing capacity;

* increased costs and availability of raw materials, supplies, equipment, utilities, labor, and/or subcontracted
services for wafers, assembly and test;

e changes in demand or market acceptance of our products and products of our customers, and market
fluctuations in the industries into which such products are sold;

2 th’e Iev?el 'Of o*rde'r-caﬁcéll-ations'or pUsh o-uts 'd'ue'to 't'he 'i'm'pac"t' 01’ th'e COVID' 19 pfa'n*dEm'icﬂr“athle'r’ fa*ctcnrs

® the mix of mventory we hold and our ablllty tﬂ satisfy arders fmm Our mventﬂry,

® changes in utlllzatlon 0f our manufacturmg capacnty and quctuatlons in manufacturing vields;

e cha n_ge-s in tax regulatm ns in -CQ__u_ntr.l;ES in W;h-l_Ch we c:_l;@- _b;u.s_l hess;

* new accounting pronouncements or changes in existing accounting standards and practices;

e |evels of inventories held by our customers;

e risk of excess and obsolete inventories;

e competitive developments including pricing pressures;

e unauthorized copying of our praducts resulting.in pricing pressure and loss of sales;

¢ ourability to successfully transition to more advanced process technologies to reduce manufacturing costs;

¢ the level of orders that are received and can be shipped in a quarter, including the impact of product lead times;

e the Ieve’l cj*ff sel I" t’h-r'o u"'gh of c:%'u r p'r'dd'u cts th ro ugh distr’i'b*u‘ticm-“‘

° fluctua-tlons In our mix Gf prod uct s.ale.s,

¢ announcements of other significant acquisitions by us or our competitors;

e costs and outcomes of any current or future tax audits or any Iltlgatmn. -investigation or claims involving
intellectual property, our Microsemi acquisition, customers or other issues;
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e rising interest rates or inflation; and
e property damage or other losses, whether or not covered by insurance.

Period-to-period comparisons of our operating results are not necessarily meaningful and you should not rely upon any
such comparisons as indications of our future performance. In future periods, our operating results may fall below our public
guidance or the expectations of public market analysts and investors, which would likely have a negative effect on the price of
our m‘mﬁma-n stm:'k Uncert’ain g’l-o’bal’ emnom‘ic"an‘d public health 'ca'n'd'iti'on--s such* a‘s-‘t*he COVﬁIﬁD- 19 'p'andemic have caused-

mea_nmgful.

Our operating results may be adversely impacted if economic conditions impact the financial viability of our licensees,
customers, distribulors, or suppliers.

We regularly review the financial performance of our licensees, customers, distributors and suppliers. Any downturn in
global or regional economic conditions, as a result of the COVID-19 pandemic, the enactment of broad sanctions by the U.5. or
other countries against Russia, orrisks of rising Interest rates or Inflation, may adversely impact their financial viability. The
fmancual fallure af a Iarge Ilcensee custamer or dlstrlbutor an lmpartant suppller ora gmup thereof could have an adverse

Our manufacturing operations require raw and processed materials and equipment that must meet exacting standards.
'We generally have multlple sources fer these supplles but there may be a Ilmlted number ef suppllers capable efmeetmg our
't.hey ne;ed more time to ﬁII our .a,r.diers; that they cannat.ﬂll certa_ln arder:s,_ that they Wl” no Ionger SUE port ,certam; eqw_pm ent
with updates or parts, or that they are increasing prices. In particular, in fiscal 2022, we experienced increased prices at
certam supphers and Ianger Iead tlmes for some assembly raw maternals reqwred for productlon purposes Such condltlens
partlcular plece af eqmpment cau!d harm our busmes-s- The supplles neces-sa-ry fa-r our busmess could become more dlﬁ“’lcult
to obtaln as worldmde use ef semlcanducters increases, or due te supply chaln dlsruptlons or polltlcal mstablllty

our I’E|_atI0nS_h_l_pS;W;l;th t_he_m-.- -Al-so, the r-e_d-uced avalla b_l_llty o.f necessa ry Iabar, _th.__e _lmpac-t a_f the COV.I D—-19- pa_nd_em IC, or the
application of sanctions, trade restrictions or tariffs by the U.S. or other countries may adversely impact the industry supply
chain. For example, in 2019, the U.S. government increased tariffs on U.S. imports with China as their country of origin.
leemse the Chlna gavernment lncreased tariffs an Chlna |mparts W|th U S as thelr country ef arlgm We have taken steps to
th-e- ._pera.tln_g casts_. of our bual.nesa_.,F the-y d|.d,_,. hew.e.ver; adversely im pact demand far our prad ucts d._u ring fi f scal 2'20-and F _scal
20‘1‘9‘ Th"e a'dditia'n'al ta rif'fs imposed on 'c-amponents or 'equipm'ent *t’hat-‘ we or our'su p'pl'ierss-aurce fro-m' Ch‘ina wiI:I :in'crea'sre

manufacturlng casts in mltlgatlng the |mpact of tariffs oh our operatlons ThIS cauld also |mpa|r sourcmg flexublllty

Our' cuS’t'a-m'e'-r's- 'mav al--s-a be adve‘frse?ly -a'ﬁecte-d by t’hﬁese 'same-'is-sues 'Tﬁhe 'I-ab-ar su-p-'pﬁlifes*' andﬁ e'quip'men't” n*ecessary fo"r
redu_ced _a;.va |_I;a.b;.1I|t_y- a_f I.a_b.o.r, ca.n.s.al,l_datl on in th;EII‘ -s_u_.p p;l.y cha.l n, t_h._e lmpa ct_ o-f t._h.e C_.V.I_D-19 ;pa n;deml,.r;;,o.r .-sanct_lon.;s,_; .t.r._a d.e
restrictions or tariffs that impair sourcing flexibility or increase costs. If our customers are not able to produce their products,
then their need for our products will decrease. Such interruptions of our customers’ businesses could harm our business.

We do not purchase significant amounts of equipment from Russia, Belarus, or the Ukraine. However; the semiconductor
industry, and purchasers of semiconductors, use raw materials that are sourced from these regions, such as neon, palladium
and nickel. If we, orour direct or indirect customers, are unable to obtain the requisite raw materials or components needed
t‘o manufactu re prad ucts, our abil'ity' to manufacture pmd'ucts or demand' féor' our 'pmducts may 'be adversely im pacte-d “T’h is
advers:e.lm.pa_ct on the Wa._r-ld_-s -p.-a.ll-a.dlum a n_d_ heon su pply -chal_ns_,-,_ at jth__l_s tl_me_,, our palladl_u.m. as-_n;d_ heon su_-pply Chain-s.; ha_ve
been able to meet our needs. While sales of our products into the regions, and to customers that sell into these regions; have
been negatlvely lmpacted by the RUSSIan mvasmn af the Ukraine, at this time, we have not experienced a material impact on
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We are dependent on wafer foundries and other contractors, as are our SuperFlash and other licensees.

We rely on outside wafer foundries for a significant portion of our wafer fabrication needs. Specifically, during fiscal 2022
and fiscal 2021, approximately 60% and 61%, respectively, of our net sales came from products that were produced at outside
wa'fer 'fﬁundri’esl We als@ uSé sEver'aI Contractms lﬁt’ated 'pri marily in Asi'a for a 'p'cj?rti'bn of th’e assem b’ly a'nd tes?ting m" our
were perform;ed. by t_h_i.rd pa rt.;y con_tra_ctms_ .c.campar.e_d m. a_ppmxn_mately 47%0f our assembly .req.mr;e.m_ents _and 43% _of our
test requirements during fiscal 2021. Due to increased demand for our products, we have taken actions in recent quarters to
increase our ¢a pacnty allocation from our wafer fabrication, assembly and test subcontractors. However, we expect foundry
capacity to continue to be limited due to strong demand for'waférs across the industry and there can bé no assurance that we
will be able to secure the necessary allocation of capacity from our wafer foundries and other contractors, further additional
capacity with the ability to manufacture the process technologies that we need, or that such capacity will be available on
acceptable terms. As 'O'U'r manufacturing subcontractors move to more advanced process 'téch'nolo'gies over time, we may find
that they do not invest in some of the trailing edge process technalagles on which a Iarge pmtmn of our products are
manufactured. If this occurs, it may limit the amounts of net sales that we can achieve or require us to make significant
investments to be able to manufacture these products in our own facilities or at other foundries and assembly and testing
contractors. We expect that our reliance on third-party contractors may increase over time as our business grows, and any
inability to secure necessary external capacity could adversely affect our operating results.

Our use of third parties reduces our control over the subcontracted portions of our business. Qur future operating results
could suffer if a significant contractor were to experience product:an difficulties, insufficient capacity, decreased
manufacturing, reduced availability of labor, assembly and test yields, or increased costs due to disruptions from the
COVID-19 pandemic, political upheaval or infrastructure disruption. Additionally, our future operating results could suffer if
our wafer foundries and other contractors increase the prices of the products and services that they provide to us. Some of
our subcontractors in China experienced production difficulties due to COVID-19 related disruptions in March 2022, but this
did not have a significant impact on our operating results. If third parties do not timely deliver products or services in
accordance with our quality standards, we may be unable to qualify alternate manufacturing sources in a timely manner or on
favorable terms, orat all. ‘Additionally, these subcontractors could abandon processes that we need, or fail to adopt
tech nalogie’s t‘hat"wE 'desire to co n‘trio'l cos’ts In such' eve n't' we ?c'cauild expe'ri‘fence an i"n'ter'ru pt'i‘on 'i:n p'reductia'n '-a-’nﬁ 'iﬁn-crease In

Further use of submntractms increases the rlsks of misappmpnatlon of our mtellectual pmperty

Cert-a-in cmf' our S"upe-r?FI a'sh' and Of'hé"r' t'ethn@bgy Ii’ce’ nsees rely on wafe'r found*r'ies If our licensees e*)('p'*e'riE'ﬁce'd d'isrup.titj‘nf

__ﬂsks.

Sales to foreigh customers account for a substantial portion of our net sales. During fiscal 2022, approximately 78% of
our net sales were made to foreign customers, including 22% in China and 15% in Taiwan. During fiscal 2021, approximately
77% of our net sales were made to foreign customers, including 22% in China and 16% in Taiwan.

C.hm-_ezs_:e_z c-u-s.tom.e;.rs. a.nd .t.he s.u._p..p.ly .ch.a.m. Weakenmg ._Qf f.orelgn ma rkets -.co.uld re_s_ult_. n Iower demand _fﬁr-our _prod.uc._ts, Whlc_h
could have a material adverse effect on our business, results of operations or financial conditions.

We purchase a substantial portion of our raw materials and equipment from foreign suppliers. In addition, we own
product assembly and testmg facilities, and finished goads warehouses near Bangkok Thailand, which has experienced
periods of political instability and severe flooding in the past. There can be no assurance that any future flooding or political
instability in Thailand would not have a material adverse impact on our operations. We have a test facility in Calamba,

Philippines. We use foundries and other foreign contractors for a significant portion of our assembly and testing and wafer
fabrication requ_lrem-e_nt_s-q-

15



Table of Contents

We do not have significant sales or operations in Russia, Belarus, or the Ukraine, and we do not purchase significant
amounts of equipment from these regions. However, the semiconductor mdustry, and purchasers of semiconductors, use
raw materials that are sourced from these regions, such as neon, palladium and nickel. If we, or our direct or indirect
customers are unable to ebtam the requmte raw materlals orcom ponents needed ta manufacture products our ablllty to
our busm.es.s.-,.a re-su.l_t:s -.of Ope-rat_l._o-n.s.-qr fln_.a.n;cra_l _cond_l,tlo-n.; Wh_ll_;e- there; has b.e;;;en an _adverse. I_.m-pa;.ct-:en. the world? s _pa;llad_lu_m
and neon supply chains due to the Russia Ukraine conflict, at this time, our palladium and neon supply chains have been able
ta -meet our 'n'eed's Wh‘ile sa’le-s-ef aur-pmdu-cts*inta the regien‘s impacted by the- Russ:ia Uk‘raiﬁe ce-nflict and te--custamersr

experlenced a materlal im pact on our busmess results af operatlens or fman-::lal cendltlen

Our reliance on foreign operations, foreign suppliers, maintenance of substantially all of our finished goods inventory at
foreign locations and significant foreign sales exposes us to foreigh political and economic risks, including, but not limited to:
¢ political, sacial and economic instability due to the COVID-19 pandemic or other factors;
 trade restrictions and changes in tariffs;
¢ supply chain disruptions or delays;
e potentially adverse tax consequences;
e economic uncertainty in the worldwide markets served by us;
¢ mport and export license requirements and restrictions; '
e h'a n ges i’ n laws related to taxes, environmental, health and safety, technical standards and consumer

& dl_ffl._cultles in .staffl_ng_ and manag-m_g ln.ter_n a_tlo n_al o,peratlon S,

e emp-lwment reg-ulatio ns;

J dlsruptlons in mternatlonal transport or delw-ery;

¢ public health conditions (including viral outbreaks such as COVID-19); and
e difficulties in collecting recelvables and lenger payment cycles.

suffer, we could fa.ce an increase in the.cast ef cempe_nents? p_mductl.an d_elaysg bu.sm.ess. mterr.u_ptlons, del.ays.m ebtalnmg_
export licenses, tariffs and other restrictions, longer payment cycles, increased taxes, restrictions on the repatriation of funds
and the burdens of complying with a variety of foreign laws, any of which could ultimately have a material adverse effect on
our business. Further changes in trade policy, tariffs, additional taxes, or restrictions on supplies, equipment, and raw
materials including rare earth minerals, may limit our ability to produce products, increase our selling and/or manufacturing
costs, decrease margins, reduce the competitiveness of our products, or inhibit our ability to sell products or purchase
necessary equipment and supplies, which could have a material adverse effect on our business, results of operations, or

financial conditions.

We depend on orders that are received and shipped in the same quarter and have limited visibility to product shipments
other than orders placed under our Preferred Supply Program.

O'u r -net- sales- 'in any g'iven 'quarter-'depend' upon'a--cambiﬁnati‘e‘n o‘f sh-ip‘men'ts from backlog,_, and ard*ers tihat are 'bo-th

relat_lve ._y .s.h_a.rt. delwery s.chedules. S.har.ter Iea.d tlme.s generally mean t.h_at tums .orde.rs as a pe.rcentageo.f our .b.u.smess. are
relatively high in any particular quarter and reduce our visibility on future shipments. Turns orders correlate to overall
semiconductor industry conditions and product lead times. Although our backlog has been very strong in recent periods due
to favorable industry conditions and the impact of our Preferred Supply Program, turns orders remain important to our ability
to meet our business objectives. Because turns orders can be difficult to predict, especially in times of economic volatility
w’here -c-ustame rs may- c’han"ge order Ievel's withi’n“tha qua rter var-y’i n:g: Ie.v.e:ls- 'o'f* turns* ordeﬁrs- make i‘t“maﬁre d’i’ff‘i'cu'lt 't'o fareca:st.

suffer.
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In February 2021, we announced our Preferred Supply Program which offers our customers the ability to receive
prioritized capacity. To participate in the program, customers have to place 12 months of orders, which cannot be cancelled
or rescheduled except in the event of price increases. The capacity priority began for shipments in July 2021. The program is
not a guarantee of supply; however, it will provide the highest priority for those orders which are under this program, and the
capacity priority will be on a first-come, first-served basis until the available capacity is booked. A significant portion of our
capacity is booked under this new program. We believe this program will enable us to be in a stronger position to make
ca p-acity and'raw- materi’al 'ceﬁmﬁmitm‘ents to eu-r'suppli*ers -b'uyﬁ capita‘l equipment with'-cenfi‘dence hire emp-leyees- a'nd remp
’the pregram WI” be successful or that it WIIl beneflt our busmess In the event that custemers under thls program attempt to
cancel or reschedule orders, we may have to take legal or other-action to enforce the terms of the program, and any such
actions could result in damage to our customer relationships or cause us to incur significant costs, Additionally, as orders
under this program cannot be cancelled or returned except in the event of price increases, this may result in customers
heldmg excess lnventery of our preducts and thus decrease their need to place new orders in later periods.

intense competition in the markets we serve may lead to pricing pressures, reduced sales or reduced market share.

The semiconductor industry is intensely competitive and faces price erosion and rapid technological change. We
compete with major domestic and international semiconductor companies, many of which have greater market recognition
aﬁ'nd subst-antiﬁa'llv-greater'fin‘anci’a-l -technica'l ma*rketin-g; diﬁ-stributien and -ether res-eurces-th-a'n we 'd'o' Th-e s-em’i'cen'duct'or

co_u_l_d harm_ our _b_u siness. D.u_r;ab;l_l_lty .to com p_et_e s.u.ccessfully deen-ds ona number o_f fact_ors;,. ln.cl_udl_ng_,_ b-_u_.t _n.ot I_lml.ted te_..

¢ the relative impact of the COVID-19 pandemic on us relative te our competitors;

* changesindemand in the markets that we serve and the overall rate of growth or contraction of such markets,
including but not limited to the automotive, personal computing and consumer electronics markets;

¢ ourability to obtain adequate foundry and ;assemb,ly. and test capacity and supplies at acceptable prices;

e eur'abil'i‘ty *t0' ramp pred uctien and increase 'c-apa'c'i'ty, at our wa‘fer fa br'i'cat'ien a'nd 'assembly and test facilities;

*  oursuccess in -desugmng._ an_d m_a.nufact;u_ rmg_ n_e-w pr@d_u.cts l_nclu-dlng_tho_se lmp.le_mentlng new tech'-nclcigfiei-s;

e the rate at which customers inco rporate our p:ro':duct-s Into their applications and the success of such
applications;

¢ therate at which the markets that we serve redesign and change their own products;

* productintroductions by our competitors;

» the number, hature and success of our competitors in a given market;

e our ability to protect our products and processes by effective utilization of intellectual property rights;

* our ablllty te address the needs of our custamers and

declmed gver time The overall average selllng price af our pmducts IS affected by these trends however vanatinns In our
pm.du.ct-and..._ge.og_raphlc mix of salés can cause wider fluctuations in our overall average selling prlce in any given period.

We have experienced, and may experience in the future, modest pricing declines in certain of our more mature
proprietary product lines, primarily due to competitive co nditions. At this time, we are not experiencing these types of pricing
declines due to favorable industry conditions and demand. In the past, we have moderated average selling price declines in
many of our proprietary product lines by introducing new products with more features and higher prices. However, we may
not be able to do so in the future. We have experienced in the past, and may experience in the future, competitive pricing
pressures In our memory and non-proprietary products in our analog product line. At this time, we are not experiencing these
typesof pricing declines due to favorable industry conditions and demand. In fiscal 2022, we experienced cost increases
which we were able to pass on to our customers. However, in the future, we may be unable to maintain average selling prices
due to increased pricing pressure, which could adversely impact our operating results.

Our operating results will suffer if we ineffectively utilize our manufacturing capacity or fail to maintain manufacturing
yields.

Integrated circuits manufacturing processes are complex and sensitive to many factors, including contaminants in the
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results W.I.II _s__uffe.r |f We are una bl_e to. mamta;_m yie_lds .a_t or abov.e a p.pr.ox.l.m_ate.ly the .cur.re_n_t .I.;ev;els. ThIS .c;c)ul.d .l.ncl_ud_e de.la_ys m
the recognition of revenue, loss of revenue, and penalties for failure to meet shipment deadlines.. Our operating results are
adversely affected when we operate below normal capacity. In fiscal 2022, we operated at above normal capacity levels and
we expect this to continue if the current supply constraints relative to demand continue. In fiscal 2021, we operated at below
normal capacity levels resulting. in unabsorbed capacity charges of $29.6 million.

The semiconductor industry Is characterized by seasonality and wide fluctuations of supply and demand. Historically,
since a significant portion of our revenue is from consumer markets and international sales, our business generates stronger
revenues in the first half and comparatively weaker revenues in the second half of our fiscal year. However, broad
fluctuations in our business, changes in semiconductor industry and glabal economic conditions (lncludmg the impact of
continued strong demand in the industry, the COVID-19 pandemic or trade tensions) and our acquisition activity (including
our acquisition of Microsemi) have had and can have-a more significant impact on our results than seasonality. In periods
When bmad 'ﬂ'u-::tuati'o'n-s ch‘an'ges -i‘n busi'ne*srs c-o'nd‘iti-@n-'s or acq uiSitiGns GCCUI’ it 'is di’fﬁcult t0 'as-sess' the i’m pfact -of'seasfon'ality

m__a_r_k_et segm.e;n_ts,..-- que-ve-r; we have exp;erience;d_su.bsta n-t_l.-a-_l perlod to- pe_rlod fl uctua-t.lo-n-s in @peratm-g___r:e;_s_ult;s- and ex-p-e_ct; in
the future, to experience period-to-period fluctuations in operating results due to general industry or economic conditions.

Our business is dependent on distributors to service our end customers.

s.:afies in fi-s.cal 2.02.1.. Wlth th_.e exceptlen .o.f er.,dezrs. placed un.der our Pr-efe.rred .S...;u.p_ply ng_ra m, we d@ no.t h.av.e. Iongg-—term
purchase agreements with our distributors, and we and our distributors may each terminate our relationship with little or no
advance notice.

a;d:verse_l_y im p-ac-_t our r..e:s-u_lt_s__of ope_ra_tlon_.- In ad-dl_t_l_on;,-,_ d_u rmg_ an m-d ustry or economic -dow_n_tu rn, th.ere ma_y be an _.we-er;s,-u,p p_l-y-
and decrease in demand for our products, which could reduce our net sales in a given period and increase inventory returns.
Violations of the Foreign Corrupt Practices Act, or similar laws, by ourdistributors could have a material adverse impact on
our business.

Our success depends on our ability to introduce new products on a timely basis.

'C?)'ur* fut'u’rei Gp’e*-r-a'ting 're’s'uil'ts -d fepe‘nd on our a'bil'it*y t0‘ dievelﬂc‘p' 'a'nd' tim'e*'ly' 'i'nt’roduc'e 'n'eiwprca*ducts th"at 'com'pe”t'e
lntmductlons depends on various facmrs mcludlng, but nﬁt Ilmlted to
¢ effective new product selectmn
g tlmely completion and introduction of néw product designs:
» availability of skilled employees;
e procurement of licenses for intellectual property rights from third parties under commercially reasonable terms;
o timely filing and protection of intellectual property rights for new product designs;
* availability of development and support tools and collateral literature that make complex new products easy for
engineers to understand and use; and
e market acceptance of our customers' end products.

Because our products are complex, we have experienced delays from time to time in completing new product

development. New products may not receive or maintain substantial market acceptance. We may be unable to timely
design, develop and introduce competitive products, which could adversely impact our future operating results.

.Semlconductor des1gn and prm:ess technologles are subject ’m rapld technaloglcai change and requ:re 5|gn|ficant R&D
expenditures. We and others in the industry have, from time to time, experienced difficulties in transitioning to advanced
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brocess technologies and have suffered reduced manufacturing vields or delays in product deliveries. Our future operating
results could be adversely affected if any transition to future process technologies is substantially delayed or inefficiently
Implemented.

Business interruptions to our operations or those of our key vendors, licensees or customers could harm our business.

Operations at any of our facilities, at the facilities of any of our wafer fabrication or assembly and test subcontractors, or
at any of our significant vendors, licensees or customers may be disrupted due to public health concerns (including outbreaks
such as COVID-19), work stoppages or reduction in available labor, power loss, insufficient water, cyber attacks, computer

network compromises, incidents of terrorism or security risk, political instability, telecommunications, transportation or other
infrastructure failure, radioactive contamination, or fire, earthquake, floods, droughts, volcanic eruptions or other natural
disasters. We have taken steps to mitigate the impact of some of these events should they occur; however, we cannot be
certain that we will avoid a significant impact on our business in the event of a business interruption. For example, in fiscal
2022, COVID-19 related restrictions adversely impacted our manufacturing operations in the U.S., Philippines and Thailand
along with our subcontractors’' manufacturing operations in Malaysia, Taiwan and China. Similar challenges arose for our
logistics service providers, which adversely impacted their ability to ship product to our customers. The pandemic could
adversely impact our business in future periods if the impact of COVID-19 becomes more severe. In the future, local
governments could require us to reduce production, cease operations at any of our facilities, or implement mandatory vaccine
i’-eq'u irements, and we could experience constraints in fulfillin g customer orders.

Additionally, operations at our customers and licensees may be disrupted for a number of reasons. In April and May
2020, we received a greater number of order cancellations and requests by our customers to reschedule deliveries to future
dates. Some customers requested order cancellations within our firm order window and claimed applicability of force
majeure clauses. Likewise, if our licensees are unable to manufacture and ship products incorporating our technology, or if
there is a decrease in product demand due to a business disruption, our royalty revenue may decline.

Also, Thailand has experienced periods of severe flooding in recent years. While our facilities in Thailand have continued
to-operate normally, there can be no assurance that future flooding in Thailand would not have a material adverse impact on
our operations. If operations at any of our facilities, or our subcontractors' facilities are interrupted, we may not be able to
timely shift production to other facilities, and we may need to spend significant amounts to repair or replace our facilities and
equipment. Business interruptions would likely ca u-sé'-delazys in shi p'm.ehts of products to our .cUst-omser--s; and alternate

sources for production may be unavailable on acceptable terms. This could result in reduced revenues, cancellation of orders,
or loss of customers. Although we maintain business interruption insurance, such insurance will likely not compensate us for
any losses or damages, and business interruptions could significantly harm our business.

Our technology licensing business exposes us to various risks.

Our technology licensing business is based on our SuperFlash and other technologies. The success of our licensing
business depends on the continued market acceptance of these technologies and on our ability to further develop such
technologies and to introduce new technologies. To be successful, any such technology must be able to be repeatably

10.
¢« properidentification of licensee requirements;
e timely development and introduction of new or enhanced technology:
» ourability to protect and enforce our intellectual property rights for our licensed technology;
o our ability to limit our liability and indemnification obligations to licensees, '
o availability of development and support services to assist licensees in their design and manufacture of products;

e market acceptance of our customers' end products.

Because our licensed technologies are complex, there may be delays from time to time in developing and enhancing such

substantial market acceptance. Our licensees may experience disruptions in production or reduced production levels which
would adversely affect the revenue that we receive. Our technology license agreements generally include a clause that
indemnifies the licensee against liability and damages {including legal defense costs) arising from certain intellectual property
matters. We could be exposed to substantial liability for claims or damages related to intellectual property matters or
indemnification claims. Any claim could result in significant legal fees and require significant attention from our management.
These issues may adversely impact the success of our licensing business and adversely affect our future operating results.
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Reliance on sales into governmental projects could have a material adverse effect on our results of operations.

A S‘i’gniﬁca nt pﬂ'rtion 'of'thJe'- sal"es of Mi'crosem:i whi'ch we acqui‘red 'ini Ma‘y 2‘018 are 'fmm or are derived fr'om g*cz'\.fernmen't
sp.end.l_ng; .le;-ve_:l_s,. _s.p_:en-dlng; prmr._ltl-es,. re_:gu_lza_to_ry an__.d p-o_l_l.:cy _changers._ _Fut_u_;r-e _s,al.es In.t.@---U.jS_._ g.ove.rnme_nt pmJ_-e_cts are su bJ-ect to
uncertain government appropriations and national defense policies and priorities, including the budgetary process, changes in
th*?e timih'g -a'h'd srp-endﬁing p'riori't'i'es -t'h'e* i'mp-act -of 'aaﬁnﬁy past or fut’ure governmeht sh ut-dﬂw-ns coﬁn-t'r-a%ct'-term:inatian‘s or

such as the Cybersecunty Maturlty Mc;del Certlflcatlen requwements and mandatory vaccine requwements or the |mpact @f
the COVID-19 pandemic. For example, in fiscal 2022, as.a result of the COVID-19 pandemic, we experienced suspensions and
stop work orders for some of our subcontracts. Although such actions have not yet had a material adverse impact on our
business, there can be no assurance as to the future costs or implications of such actions. Sales into government projéects are
also subject to uncertainties related to monetary, regulatory, tax and trade policies implemented by current or future
administrations or by the U.S. Congress.

or to p-rwlde f@r 3 co_ntl_nu_l_ng _reso.lu.t_lo._n- to f-u_nd gwe r_n_m.e_n-_t-_-@ pera.-tlc:--n-sﬁ. a-nqther fe__deraal. govern m_e-nt -sh utd-@wn _m-a-y-oc_t:ur,
during which we may experience further delays, reductions in or terminations of government contracts or subcontracts, which
could materially and adversely affect our operating results. While we generally function as a subcontractor in these type of
transactions, further changes in U.S. government procurement regulations and practices, particularly surrocunding initiatives
'to reduce costs or lncrease cc}mpllance obllgatlons (such as. the Cybersecurlty Maturlty Model Certlficatmn and mandatﬁry

The U.S. government and its contractors may terminate their contracts with us at any time., For example, in 2014, the
U.S. government terminated a $75 million contract with Microsemi. Uncertainty in government spending and termination of
contracts for government related projects could have a material adverse impact on the revenue from our Microsemi
acguisition. Our contracts with U.S. governmental agencies or prime customers require us to comply with the contract terms,
and governmental regulations, particularly for.our facilities, systems and personnel that service such customers. To be
awarded new contracts, we may be required to meet certain levels of the Cybersecurity Maturity Model Certification that we
may not meet, or choose to'meet. Complying with these regulations, including audit requirements, requires that we devote
signif’ -ca-nt resources to sur.:h* mat’te rs i’n-te rms of‘traini-n-g, 'per-sonn-e‘l -in’fo rm*ation technalogy and -fa'c“ilitiies Any' fa-il-ure t-o-

and adversely affect our operatmg results

From time to time we receive grants from governments, agencies and research organizations. If we are unable to comply
with the terms of those grants, we may not be able to receive or recognize grant benefits or we may be required to repay

grant benefits and recognize related charges, which would adversely affect our operating results and financial position.

From time to time, we receive economic incentive grants and allowances from European governments, agencies and
research organizations targeted at increasing employment at specific locations. The subsidy grant agreements typically
contain economic incentive, headcount, capital and research and development expenditures and other covenants that must
be met to receive and retain grant benefits, and these programs can be subjected to periodic review by the relevant
_g‘-overnment's N'onc-om pl*i*a-n'ce- wit’h 'the cc:»nd iti'on--s-of'the gra n't-s could' result in our-fo-rfeiture 'o-f aII' or a portion of any future

a'ug_me n_t our _ex_l_:s-tlzng_ b__u-s l_n.esses_ I.n_ -Ma_y 20_18,_ we -ac-qwre_d Mmr-o._se,ml,. WhlGh was Our Iarg_est_ an-d_ m-@_st_ cc_:l_mp_le;x a cq__u_l;sit-ifén
ever. Integration of our.acquisitions.is complex and may be costly and time consuming and include unanticipated issues,
expenses and liabilities. We may not successfully or profitably integrate, operate, maintain and manage any newly acquired
operations or employees. We may hot be able to maintain uniform standards, procedures and policies, We may not realize
the expected synergies and cost savings from the integration. There may be increased risk due to integrating financial
reporting and internal control systems. It may be difficult to develop, manufacture and market the products of a newly
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acquired company, or grow the business at the rate we anticipate. Following an acquisition, we may not achieve the revenue
or net income levels that justify the acquisition. We may suffer loss of key employees, customers and strategic partners of
acquired companies and it may be difficult to implement our corporate culture at acquired companies. We have been and.
may in the future be subject to claims from terminated employees, shareholders of Microchip or the acquired companies and
other third parties related to the transaction. In particular, in connection with our Microsemi and Atmel acquisitions, we
became involved with third-party claims, litigation, governmental investigations and disputes related to such businesses and
transactions. See Note 11 to our consolidated financial statements for information regarding such matters. Acquisitions may
also result in charges (such as acquisition-related expenses, write-offs, restructuring charges, or future impairment of
goodwill), contingent liabilities, adverse tax consequences, additional share-based compensation expense and other charges

that adversely affect our operating results. To fund our acquisition of Microsemi, we used a significant portion of our cash

balances and incurred approximately $8.10 billion of additional debt. We may fund future acquisitions of new businesses.or

strategic alliances by utilizing cash, borrowings under our Revolving Credit Facility, raising debt, issuing shares of our common

Further, if we decide to divest assets or a business, it may be difficult to find or complete divestiture opportunities or
alternative exit strategies, which may include site closures, timely or on acceptable terms. These circumstances could delay

strategy, we may have certain continuing obligations to former employees, customers, vendors, landlords or other third
parties. We mavy also have continuing liabilities related to former employees, assets or businesses. Such obligations may have
a material adverse impact on our results of operations and financial condition.

In addition to acquisitions, we have in the past, and expect in the future, to enter into joint development agreements or
other strategic relationships with other companies. These transactions are subject to a number of risks similar to those we
face with our acquisitions including our ability to realize the expected benefits of any such transaction, to successfully market
and sell products resulting from such transactions or to successfully integrate any technology developed through such
transactions.

may in the future incur impairments to goodwill or intangible assets.

When we acquire a business, a substantial portion of the purchase price of the acquisition is allocated to goodwill and

excess of the purchase price over the net identifiable assets acquired. As of March 31, 2022, we had goodwill of $6.67
billion and net intangible assets of $4.04 billion. In connection with the completion of our acquisition of Microsemi in May
2018, our goodwill and intangible assets increased significantly. We review our indefinite-lived intangible assets, including:
goodwill, for impairment annually in the fourth fiscal quarter or whenever events or changes in circumstances indicate that
the carrying amount of those assets is more likely than not impaired. Factors that may be considered in assessing whether
goodwill or intangible assets may be impaired include a decline in our stock price or market capitalization, reduced estimates
of future cash flows and slower growth rates in our industry. Our valuation methodology for assessing impairment requires

performance. Because we operate in highly competitive environments, projections of our future operating results and cash
flows may vary significantly from our actual results. No goodwill impairment charges were recorded in fiscal 2022 or fiscal
2021. In fiscal 2022, we recognized $3.0 million of intangible asset impairment charges. No intangible asset impairment
charges were recorded in fiscal 2021. If in future periods, we determine that our goodwill or intangible assets are impaired,

If we fail to maintain proper and effective internal control and remediate any future control deficiencies, our ability to
produce accurate and timely financial statements could be impaired, which could harm our operating results, our ability to

operate our business and our reputation with investors.

We have in the past identified a material weakness in our internal controls related to accounting for income taxes and we

time periods, could be adversely affected. Failure to maintain effective internal controls could result in violations of
applicable securities laws, stock exchange listing requirements, and the covenants under our debt agreements, subject us to
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p.-rlc_e andeu_r _a_b i |_ty .te. a-z_-:cess G_a plt-;a-l. ma r_ketsl

Ensuring that we have adequate internal financial and accounting controls and procedures so that we can produce
accurate financial statements on a timely basis is a costly and time-consuming effort that needs to be re-evaluated frequently.
Ou‘r 'i n-tema* I' -fcentro-l over**fi'n'anciial reperti'n'g is- des’ign e-d to proVide rea-sio-na’ble a-ssuran ce regardiin‘g* -t?h-e- reli-a b'iliiw of’fi nancial
Sectl_en 4-04.ef th_e Sarbanes O-xle_y Act ef. 2002 Whl_ch reguires an annual _m.anagement asses-sment ef the eff.ectweness of our
i’nterna’l centrel over 'financi‘afl -repert'ing -an'd a repert by our indfepenclent audi'ters In additien to the id’enti'ﬁed ma'teri'al
have frem tlme te tlme ldentlfled ether s:gnlflcant deﬁcnem:les If we fall te remedlate any future materlal weaknesses or
significant deficiencies or to maintain proper and effective internal control over financial reporting in the future, our ability to
produce accurate and timely financial statements could be impaired, which could harm our operating results, harm our ability
to operate our business and reduce the trading price of our stock.

Customer demands for us to implement business practices that are more stringent than legal requirements may reduce our
revenue opportunities or cause us to incur higher costs.

Some of our customers reguire that we implement practices that are more stringent than those required by applicable
laws with respect to labor requirements, the materials contained in our products, energy efficiency, environmental matters or
other items. To comply with such requirements, we also require our suppliers to adopt such practices. Our suppliers mayin
the future refuse to implement these practices, or may charge us more for complying with them. If certain of our suppliers
refuse to implement the practices, we may be forced to source from alternate suppliers. The cost to implement such
practites 'm*'ay caus—e us te 'i'n'cur h'iig'he-r' cests end redu ce our pr'e'fita'b’i'l'itv, _a'n'd 'if'we'do n ot" imp'l“em*e’nt -such' pra‘ctices suc’h‘
customer-requested practlces at our own sntes and inour supply chaln Wlll inCrease our costs and may requwe more
personnel.

We must attract and retain qualified personnel to be successful, and competition for qualified personnel has intensified.

We- 'm-ust attra-c-t' an'd r-eﬁta-in- qu-aliﬁed persennel'te 'be su-ccessful a'-nd co-mpet-’it‘ion'fe-r qu-e-'li'fi-ed' pers-enn‘el h-es 'intensif'i'e'd In
certain geogra ph_l__c markets In Wh_l-.Ch we _e-p-e ra;-.te ;du @ to.-the tlg-_ht a;nd .comp_et-l.tl_ve E b_e._r m_ar_ket across o u._r ._|,nd_ust-ry.
Competition for available labor has intensified for a-variety of reasons, including the increase in work-from home
arrangements brought about by COVID-19, and the wage inflation in our industry.

development manufacturlng, and operatlonal persennel IS critlcal to our busmess We rely on a dlrect Iaber ferce at our
manufacturing facilities. Any Inability to maintain our labor force at our facilities may disrupt our operations, delay
production, shipments and revenue and result in us being unable to timely satisfy customer demand, and ultimately could
materially and adversely affect our business, financial condition and results of operations. Our inability to attract and retain
hardware and software engineers and sales and marketing personnel, could delay the development and introduction of, and
harm our ability to sell, our products. We have no employment agreements with any member of our senior management
‘tee'm' a n‘di-t'i’s !r:‘:essibl*e that th‘ev co uild I’eeve wit'h ”I i’ttle or no n-o’t”i'c"e 'wh’i c‘ﬁ ceuld ma'ke i't more d-ifﬁ'c'ulit'fo-r us te -exeﬁcutee ur

bu_sl.n_es :s%,_ f.| na n.c.l_al .c-o_n.d_lt;len a nd resu I.tts .o,f o p.erfa t.lens.,-

The accurrence ef"events 'for which we are self-insured, or which exceed our insurance limits, may adversely affect our

We have insurance coverage related to many different types of risk; however, we self-insure for some potentially
sign iﬁc-a nt 'r'isfks 3 n-d ozbrligetien S, beca use we beli*eve th a‘t *it 'i's more 'c'iost eﬁecti*ve f-'or- us 'te se'l'f;i'nsure then to pav 'the- hi‘g-h

mtellectual pmperty matters Should there be a Iess or aduerse judgment in an area for whlch we are self—msured then our
financial condition, results of operations and liguidity may be materially adversely affected.
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Risks Related to Cybersecurity, Privacy, Intellectual Property, and Litigation

We continue to be the target of attacks on ourIT systems. Interruptions in and unauthorized access to our IT systems, or
improper handling of data, could adversely affect our business.

We rely on the uninterrupted operation of complex IT systems and networks to operate our business. Any significant
disruption to our systems or netwo rks, _i'hcl'ujdiﬁnfg- , but not limited to, new system implementations, computer viruses, ;s{e;cu"rﬁity

material adverse impact on our business, operations, supply chain, sales and operating results. Such disruption could result in
an unauthorized release of our, our suppliers’ or our customers’ intellectual property or confidential, proprietary or sensitive
information, or the release of personal data. Any release of such information or data could harm our business or competitive
position, result in a loss of customer confide nzc_e,; and cause us to incur significant costs to remedy the damages. In azd_d_zit-iﬂn,_
any release of such information or data or the failure to properly manage the collection, handling, transfer or disposal of such
information may result in regulatory inquiries or penalties, enforcement actions, remediation obligations, claims for damages,

litigation, and other sanctions.

We have experienced verifiable attacks on our IT systems and data, including network compromises, attempts to breach
our security measures and attempts to introduce malicious software into our IT systems. For example, in fiscal 2019, we
learned of an ongoing compromise of our computer networks by what is believed to be sophisticated hackers. We engaged
outside legal counsel and a leading forensic investigatory firm with experience in such matters. We took steps to identify
malicious activity on our network including a compromise of our network and, in May 2019, we began implementing a
containment plan. We routinely evaluate the effectiveness of the containment mechanisms that were implemented and
continue to implement additional measures. We have analyzed the information that was compromised. We do not believe
that this IT system compromise has had a material adverse effect on our business or resulted in any material damage to us.
As a result of the IT system compromise, our management, including our chief executive officer and our chief financial officer,
internal controls for fiscal 2019. Although this material weakness in our internal control was remediated in fiscal 2020, there
can be no assurance that similar control issues will hot be identified in future periods.

Due to the types of products we sell and the significant amount of sales w
whose principal sales are to U.S; government agencies, we have experienced and expect to continue to experience in the
future, attacks on our IT systems and data; including attempts to breach oursecurity, network compromises and attempts to
introduce malicious software into our IT systems. Were any future attacks to be successful, we may be unaware of the
incident, its magnitude, or its effects until significant harm is done. In recent years, we have regularly implemented
improvements to our protective measures which include, but are not limited to, implementation of the following: firewalls,
endpoint intrusion detection and response software, regular patches, log monitors, event correlation tools, network
segmentation, routine backups with offsite retention of storage media, system audits, dual factor identification, data
partitioning, privileged account segregation and monitoring, routine password modifications, and an énhanced information

with tabletop exercises conducted by information security personnel. As a result of the material weakness in our internal
controls resulting from the IT systems compromise in fiscal 2019, we have taken remediation actions and implemented
additional controls and we are continuing to take actions to attempt to address evolving threats. However, recent system

security measures, and there can be no assurance that any future system improvements will be effective in preventing future
cyber-attacks or disruptions or limiting the damage from any future cyber-attacks or disruptions. Such system improvements
have resulted in increased costs to us and any future improvements, attacks ordisruptions could result in additional costs
agencies or other third parties, responding to regulatory actions, or paying damages. Such attacks or disruptions could have a
material adverse impact on our business, operations and financial results.

and other vendors have access to portions of our and our customers' data. In the event that these service providers do not
properly safeguard the data that they hold, security breaches and loss of data could result. Any such breach or loss of data by
our third-party service providers could negatively impact our business, operations and financial results, as well as our
relationship with our customers.
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Our failure to comply with federal, state, or international privacy and data protection faws and regulations may materially

Woe are subject to numerous laws and regulations in the U.S. and internationally regarding privacy and data protection
such as the European Union’s (EU) General Data Protection Regulation (GDPR), the U.K. equivalent to the GDPR, the California
Consumer Privacy Act, and the California Privacy Rights Act. The scope of these laws and regulations is rapidly evolving,
subject to differing interpretations, and may be inconsistent among jurisdictions. Some of these laws create a broad
definition of personal information, establish data privacy rights, impose data breach notification requirements, and create

data across our business. For example, the GDPR restricts the ability of companies to transfer personal data from the
European Economic Area (EEA) to the U.S. and other countries. Further, such laws and regulations have resulted and will
continue to result in significantly greater compliance burdens and costs for companies such as us that have employees,
customers, and operations in the EEA.

In order to comply with the GDPR, we have relied mainly on the European Commission’s Standard Contractual Clauses
(SCCs), for transfers of personal information from the EEA to the U.S. or other countries. However, the Court of Justice of the
EU in a July 2020 decision (Schrems Il} invalidated the EU-U.S. Privacy Shield Framework, and also called for stricter conditions
in the use of the SCCs. Ffol.li-owi'ng:th.e Schrems Il decision, certain data protection authorities in the EU have issued statements
advising companies within their jurisdiction not to transfer personal data to the U.S. under the SCCs. At present, there are
few, if any, viable alternatives to the SCCs. If we are unable to implement sufficient safeguards to ensure that our transfers of
personal information from the EEA are lawful, we may face increased exposure to regulatory actions and substantial fines and
injunctions against processing personal information from the EEA. The loss of our ability to lawfully transfer personal data out
of the EEA may cause reluctance or refusal by European customers to communicate with us as they are currently, and we may
be required to increase our data processing capabilities in the EEA at significant expense. Additionally, other countries

outside of the EEA have passed or are considering passing laws requiring local data residency which could increase the cost
and complexity of providing our products in those jurisdictions.

each of which potentially authorizes fines and enforcement actions for certain violations. Substantial fines may be imposed

for breaches of data protection requirements, which can be up to 4% of a company’s worldwide revenue or 20 million Euros,
whichever is greater. Although the U.K. data protection regime currently permits data transfers from the U.K. to the EEA and
other third countries, covered by a European Commission 'adequacy decision' through the continued use of SCCs and binding

corporate rules, these laws and regulations are subject to change, and any such changes could have adverse implications for
our transfer of personal data from the U.K. to the EEA and other third countries.

While we plan to continue to undertake efforts to conform to current regulatory obligations and evolving best practices,

such efforts may be unsuccessful orresult in significant costs. We may also experience reluctance, or refusal by European or
multi-national customers to continue to provide us with personal data due to the potential risk exposure of personal data
transfers and the current data protection obligations imposed on them by applicable data protection lawsor by certain data
protection authorities. These and any other data privacy laws and their interpretations continue to develop and their
products in certain locations in the same way that we have been, potentially adversely affect certain third-party service
providers, or subject us to sanctions by data protection regulators, all of which could adversely affect our business, financial
condition and results of operations,

We are exposed to various risks related to legai proceedings, investigations or ciaims.

property rights, product failures, our Microsemi acquisition, contracts and other matters. As is typical in the semiconductor
industry, we receive notifications from third parties from time to time who believe that we owe them indemnification or
other obligations related to claims made against us, our direct or indirect customers, or our licensees. These legal
proceedings and claims, even if meritless, have in the past and could in the future result in substantial costs to us. If we are
unable to resolve or settle a matter, obtain necessary licenses on reasonable terms, reengineer products or processes to avoid
infringement, provide a cost-effective remedy, or successfully prosecute or defend our position, we could incur uninsured
liability in any of them, be required to take a charge to operations, be enjoined from selling a material portion of our products
or using certain processes, suffer a reduction or elimination in the value of our inventories, and our business, financial
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our prod_u_-ct_s_. These :C;Ia_l_m-s- may be due_ te _r_n J___u_ _l"_l-es, eee-rramrc damage -o-r envrranm_ental e-xpasures- rela_ted_ to. m._a_nu__facturmg,, __
product's nonconformance to our or our customer’s specifications, changes in our manufacturing processes, or unexpected
c'uste'me‘r' sy's-te'm i-'ssues due to t‘he i'nteg"r'atio'n of our prodﬂcts'er i'rrs"uffii::’ien“t delsig-n. or testing by our customers. We could

. costs related to wrrtmg of'f the value of _our mventory of nonconformmg products;

¢ recalling nonconforming produicts;

 providing support services, product replacements, or modifications te products and the defense of such claims;

o diversion of resources from other projects;

e lost revenue or a delay in the recognition of revenue due to cancellation of orders or unpaid receivables;

« customer imposed fines or penalties for failure to meet contractual requirements; and

* arequirement to pay damages or penalties.

Because the systems into which our products are integrated have a higher cost of goods than the products we sell, the
expenses and damages we are asked to pay may be significantly higher than the revenue and profits we received. While we
exclude consequential damages in our standard terms and conditions, certain of our contracts may not exclude such liabilities.
Further, our ability to avoid such liabilities may be limited by law. We have liability insurance which covers certain damages
arising out of product defects, but we do not expect that insurance will fully protect against such claims. Payments we may
make In. connection with these customer claims may adversely affect the results of our operations. ” '

Further, we sell to customers in industries such as automotive, aerospace, defense, safety, security, and medical, where
failure of the application could cause damage to property or persons. We may be subject to claims if our products, or the
integration of our products, cause system failures. We will face increased exposure to claims if there are substantial increases
in either the volume of our sales into these applications or the frequency of system failures integrating our products.

Our contractual relationships with our customers expose us to risks and liabilities.

With the exception of orders placed under our Preferred Supply Program, we do not typically enter into long-term
contracts with our non-distributor customers, and therefore we cannot be certain about future order levels from our
customers. When we do enter into customer contracts (other than under our Preferred Supply Program), the contract is
gene-raﬁlly eancel‘ab‘le based’ on -stan*da rd terms a-ntd mnd-ition's Und’er our Preferred Su ppl‘y 'Program 'cus-tamers- may cancel

c_o_ntract-_ manu_fa ctu rers that perform m a_n_uf_acturlng_-;s_.erwces.for many- c_u_stomers, cance I_Iatro_n of.custom_er c_on_tra cts .c-o.u;ld
ha-ve an adwerse -i’m pac’t onour revenue and p‘roﬁ‘ts For -examp-le- due to unce-rtainty re-late-d“to t’he C’OVID' '19 pa nd‘e:mi_c we

'fl.scal.20;2-l,-;

Certain customer contracts differ from our standard terms of sale. For some of the markets that we:sell into, such as the
automotive and personal computer markets, our customers may have negotiating leverage over us as a result of their market
size F'a'r' examp‘le un“d'er' certa’i'n -co-ntracts we have -com' m'itt*ed t’o 'su'pply"pred'ucts on sch‘ed'ul'ed de'l:iVery dat‘e‘s er' exten’d*e'd

mfrmgement and pay assacrated Iegal fees Whlle we try te minimize the number of cantracts whlch contam such prowsrons |
manage the rlsks of such Irabrlrtres and set caps onh our Irabillty expesure semetrmes we are unable to: do s0. In order to win

pro;du;ct-fall.ure.;. | ._hIS -ex_p.eses, u-sto rr-sk_ -of ..I|ab|I|ty f—ar ex.eee;d_lng.the- pu r.c-hazs-e prr_c-e af the- p.ro.d.ucts.; -sold .u.n._der .s.uch .c-ontra.ets,,
the I:iffetime revenues we rec-eive unﬁder su-ch 'con:tracts or poten-t’i'al conseq uenti’al' damages Further w’here we da'nat have

Failure to adequately protect our intellectual property could result in lost revenue or market opportunities.
our abllrty to obtain patents, licenses and other intellectual property rights covering our products and manufacturing

processes is important for our success. To that end, we have acquired certain patents and licenses and intend to continue to
seek patents on our technology and manufacturing processes. The process of seeking patent protection can be expensive,
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and patents may not be issued from currently pending or future applications. In addition, our existing and new patents,
trademarks and copyrights that are issued may not have sufficient scope or strength to provide meaningful protection or
commercial advantage to us. We may be subject to, or may initiate, interference proceedings in the U.S. Patent and
Trademark Office, patent offices of a foreign country or U.S. or foreign courts, which can require significant financial
resources. In addition, the laws of certain foreign countries do not protect our intellectual property rights to the same extent
as the laws of the U.S. Infringement of our intellectual property rights by a third-party could result in uncompensated lost
market and revenue opportunities for us. Although we continue to aggressively defend and protect our intellectual property
on a worldwide basis, there can be no assurance that we will be successful.

Risks Related to Taxation, Laws and Regulations

Our reported financial results may be adversely affected by new accounting pronouncements or changes in existing
accounting standards and practices.

We prepare our financial statements in conformity with U.S. GAAP. These accounting principles are subject to
Interpretation or changes by the FASB and the SEC. New accounting pronouncements and interpretations of accounting
standards and practices have occurred in the past and are expected to occur in the future. New accounting pronouncements
or a change in the interpretation of accounting standards or practices may have a significant effect on our reported financial
results and may affect our reporting of transactions completed before the ch ange: is effective.

Regulatory authorities.in jurisdictions into or from which we ship our products or import supplies could levy fines, restrict or

delay our ability to export products or import supplies, orincrease costs associated with the manufacture or transfer of
products.

A significant portion of our sales require export and import activities. Our U.S.-manufactured products or products based
on U.S. technology are subject to laws and regulations on international trade, including but not limited to the Foreign Corrupt
Practices Act, EARs, International Trafficin Arms Regulations and trade sanctions against embargoed countries and denied
entities, including those administered by the U.S. Department of the Treasury, Office of Foreign Assets Control. Licenses or
license exceptions are required for the shipment of our products to certain countries. Our inability to timely obtain a license,
for any reason, including a delay in license processing due to a federal government shutdown like that which occurred in
2018, t:o:u'ld--ca.us.e-a:d:e-la:v in scheduled shipments which could have a material adverse impact on our revenue within the
quarter of a shutdown, and in following quarters depending on the extent that license processing is delayed. Further,
determination by a government that we have failed to comply with trade regulations or anti-bribery regulations can result in
penalties which may include denial of export privileges, fines, penalties, and seizure of products, any of which could have a
material adverse effect on our business, sales and earnings. A change in laws and regulations could restrict our ability to
transfer product to previously permitted countries, customers, distributors or others. For example, in February 2022, the U.S.
began implementing widescale sanctions against Russia due to Russia's invasion of the Ukraine. Sanctions against Belarus and

certain Ukraine regions were later implemented. Because the actions by Russia against the Ukraine are in conflict with our
Guiding Values, Microchip chose to cease shipmentsinto Russia and Belarus, and we will continue to comply with applicable
have been negatively impacted, at this time, we have not experienced a material adverse impact on our revenue. An
additional example occurred in April 2018, when the U.S. Commerce Department banned U.S. companies from selling
products or transferring technology to ZTE, a Chinese company, and certain subsidiaries. This ban was lifted in July 2018. In
fiscal 2020, when the U.S. Commerce Department banned U.S. companies from selling products or transferring technology to
certain Chinese companies, including Huawei and certain subsidiaries. In fiscal 2020, the U.S. Federal Acquisition Regulation
prohibited U.S. governmental agencies from buying equipment using covered telecommunications equipment as a substantial
component or critical technology where the tech:nél'c-gv- came from certain Chinese companies. In July 2020, this was

telecommunications equipment whether or not the Chinese technology is related to the procurement. Effective June 2020,
amendments to the EAR r.se.ga'rdi'ng- prohibitions of sales of items with a “military end use” into China, Russia, and Venezuela,
and Belarus effective March 2021, and elimination of an EAR License Exception, apply to more of our products than the
previous regulations. Any of the foregoing changes could adversely impact our operational costs due to the administrative
impacts of complying with these regulations, and may limit those with whom we conduct business. Any one or more of these
sanctions, future sanctions, a change in laws or regulations, or a prohibition on shipment of our products or transfer of our
technology to significant customers could have a material adverse.effect on our business, financial condition and results of
operations.

introduced national security protection policies. Trade tensions between the U.S. and China, which escalated in 2018, have
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continued and include the U.S. increasing tariffs on Chinese origin goods and China increasing tariffs on U.S. origin goods. We
took steps to mitigate the costs of these tariffs on our business by making adjustments in operations and supply. Although
these tariff increases did not result in a material adverse impact on our operating costs in fiscal 2019 or fiscal 2020, they did
reduce demand for our products during fiscal 2019 and fiscal 2020. Increased tariffs on our customers' products could

result in lower demand for our products.

Further changes in trade or national security protection policy, tariffs, additional taxes, restrictions on exports or other
reduce the competitiveness of our products, or reduce our ability to sell products, which could have a material adverse effect
on our business, results of operations or financial conditions.

The outcome of future examinations of our income tax returns could have an adverse effect on our results of operations.

We are subject to examination of our U.S. and certain foreign income tax returns for fiscal 2007 and later. We regularly
assess the likelihood of adverse outcomes of these examinations to determine the adequacy of our provision for income taxes

rates, financial position and results of operations.

Exposure to greater than anticipated income tax liabilities, changes in tax rules and regulations, changes in the

financial condition and results of operations.
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